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First showing of National “ Feearknegeer”” Home 
forecasts huge investment opportunity 
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BETTER HOMES BUILD A BETTER AMERICA 





NATIONAL HOMES CORPORATION 
LAFAYETTE, INDIANA + HORSEHEADS, N. Y. 




















This dramatic National ““RANGER’’—our newest 
home. designed for abundant, relaxed 
indoor-outdoor living in any region—was shown 
at the Texas State Fair at Dallas, October 10-25. 
More than 100,000 people stood in line for 
hours to view it. Their enthusiasm forecasts 

a tremendous nationwide demand for our entire 
new line of homes. Financial institutions seeking 
a dynamic source of sound investments are 
invited to write for complete details. 


(LEFT) Opening of “Ranger” at Texas State Foir— 
|. to r.—James R. Price, President, National Homes Corporation; 
Hon. Ben Ramsey, lieutenant Governor of Texas, and Mrs. Ramsey; 
Architect Charles M. Goodman 

(BELOW) Part of the continuous crowds that waited to 

inspect the “Ranger” every day from 10 a.m. to 10 p.m 
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January 26-28, 1954, Senior Execu- eines entities 
tives Course, New York University, 
New York. PUBLISHED MONTHLY BY THE MORTGAGE c 


February 25-26, 1954, Midwestern 
Mortgage Conference, Conrad Hilton 
Hotel, Chicago. Executive and Editorial Office Washington Office 
111 West Washington Street, Chicago 2 100!—I5th St., N.W., Washington 5, D. C. 
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March 12-13, 1954, Southern Mort- of America. Publications may reproduce material appearing in the magazine only by permission of 

ae os the Association. Opinions expressed are those of the authors or the persons quoted and are not 

gage Clinic, Hotel Roosevelt, New necessarily those of the Association. Advertising rates on request. Subscriptions: Of the Limited, 

’ 7 Regular and Associate dues, $4.00 is for a year’s subscription to THe Mortoace Banker, the official 
Orleans. monthly publication of the Association. Separate copies 35¢. Entered as second class matter at 


the post office at Chicago, Illinois, under the Act of March 3, 1879. Advertising rates on request. 
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ern University, Chicago. 
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“We Are 
Pleased to 
Approve 
Rusco Prime 


] 


Windows’ 





RUSCO Windows do a COMPLETE Job of Window Protection 























FOR NEW CONSTRUCTION... FOR IMPROVING 
EXISTING 
BUILDINGS... 
| FULVUE VERTICAL SLIDE ii eoies 
RUSCO Galvanized Steel PRIME WINDOWS COMBINATION WINDOWS 
Come factory-painted, fully pre-assembled, ready to install Permanently attached, without alteration to 
@ GLASS @ RUSCO’S FIBERGLAS SCREEN existing windows. Completely insulate window 
@ BUILT-IN WEATHERSTRIPPING @ ATTACHED HARDWARE opening. Reduce moisture end condensation, save 
@ INSULATING SASH (optional) @ WOOD or METAL CASING vp to % in fuel. 


All in One Unit! NOTHING TO CHANGE... NOTHING TO STORE 


RUSC WINDOWS ° COMBINATION DOORS ¢ GLASS JALOUSIES 
PAINTED ALUMINUM AWNINGS ¢ PORCH ENCLOSURES 


For illustrated literature and additional information, write Dept. 6-MO-123 


THE F.C. RUSSELL COMPANY © Cleveland 1,Ohio © In Canada: Toronto 13, Ontario 
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GOOD INVESTMENTS 








T’S not too difficult to see why P & H 

Homes always seem to attract the 

most solid builders, the most substan- 
tial owners, the prime risks. 


Handsomely styled by one of the coun- 


The Ps H HOME 
try’s top architects and carefully built 
T h e B U [ L D E R of the finest materials, P & H Homes 
naturally attract these groups. 
The FAMILY 


The factory-controlled construction 
means lasting value. And it means that 
builders can put P & H Homes up 
faster with no wasted time or materials. 


TAP THIS SOURCE OF SOUND MORTGAGES NOW 


Write for information about P & H Home building in your area 


PsH HOMES 


HARNISCHFEGER CORPORATION 


1012 Spring St., Port Washington, Wis. Phone Port Washington 611 


G5_gaumee 


TeUCK CRan€s OHESEL EreGies POWER SHOVELS PRE FABRICATED HOMES ELECT@NC HOISTS SON STABHIZERS WELDING EQUIPMENT OVERWEAD CRANES 
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Not just talk!!! A recent survey made by the ae 4 _ 
The riches that have been dormant im the South are being} develope th 
S¢ me industrial agea. Natural 


ankee in- 






genuity and capifal to make the South the Nation’: $ nu 





resources, and the will to grow have placed a physical t fdr allindust the South, 
\ second to noné~With the most modern in plant and equipmeng, plus unli labor, the 
South will be the anchor against the winds to come. ( 
bey 
Come Wwith Us!!! Our advantage can be your advantage!! Invest in the future, Where 
the futurelies! ~~ A . a 
of Ry. x. 
Economic and statistical data furnished upon request 
REPUBLIC MORTGAGE COMPANY, INC. 
FORT SMITH, ARKANSAS 
Ph. 2-7233 TWX FS-04 
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The Gunnison Coronado—like the other Gunnison Homes—combines handsome appearance, modern design, 
and excellent construction with the economy which is so important to today’s home-buyers. 





Answers to your questions 
on Gunnison Homes 


HESE days more and more bankers are becoming interested in the problem of 
‘eae well-built, low-cost homes available to the public . . . and more 
mortgagees are becoming aware of the advantages of investing in homes that are 
time-tested products of an established company. Here are some questions fre- 


quently asked: 


Does a Gunnison Home have... 


PER CRIED 6 i cntnn nc scese cab ennedtceewbestncssan Yes 
ccs ctscct cee ohacdkns cohehenenancnnesnnnhees Yes 
acdc iecndaderdennantepebiennaguh heel bea beeeene Yes 
EOS REGED GE GUE oo o.c ccc cncccnvdccdecdccscinvesapes Yes 
OD GEE ci ninevcdccccccedcchcnststeedesadsente hn Yes 
WIE, ve ccnnadscdnarsecrsecddrccsckestéaueeencee Yes 
Variations in material specifications? ....... 2.2.02... cee eee eeeneceeees No 
Variations ine meses GURNEE oo. ccc ccccccccccccsenstcccnssesseseséee No 
When you invest money in a Gunnison Home you know ex- 
actly what you’re getting—uniformly high-grade materials and 
sound construction. Gunnison Homes are a quality mortgage 
and a standard mortgage in the $6500 to $12,000 range. t ee fe ee ee 7 
“Gunnison” and “Coronado” — United States Steel Homes, Inc. | 
trade-marks of United States Stee! Homes, Inc. | Dept. MB- 123 
| New Albany, Indiana ] 
° , 
] Please send me free copies of your new | 
| booklets, ‘“‘“Gunnison Homes Plan For Bet- | 
ad Living” and ‘Let's Choose a Gunnison | 
’ rn ome. 
| l 
Formerly Gunnison Homes, Inc. | A isisilavaice iain arin eitonrk alten Sots lan ] 
GENERAL OFFICES: NEW ALBANY, INDIANA CIE oo 0. sisitacseccceccsncoaseeses ; 
Plants at New Albany, Indiana, and Harrisburg, Pennsylvania f Addre00........erccrscerecceresccevens | 
| eee Ss ! 
UNITED STATES STEEL Seer a pap as 
a ee ce ee ae a ee a ce > ee cee ee a J 
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OUR NOVEMBER MORTGAGE SALES 


$21,966,000 


00 —_ O_O 0 0 > 
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During November 1953 we sold, through our nationwide 
facilities, $21,966,000 in mortgage loans originating under 
VA Sec. 501; FHA Secs. 203, 207, 608. These mortgages 
were sold to various institutional investors for the account 


of mortgage originators located throughout the country. 


Our coast-to-coast coverage of the mortgage market offers 
investors high yields with geographical diversification. Loan 


S offerings are now available for immediate and future delivery. 


_ Mortgage originators are assured of prompt and 


efficient service in the sale of their mortgages. 


INQUIRIES INVITED 


STALFORD MORTGAGE CO. 


EASTERN OFFICE WESTERN OFFICE 
589 Central Avenue 448 S. Canon Drive 
East Orange, New Jersey Beverly Hills, California 
ORange 6-1500 BRadshaw 2-8411 


0... 0 0 0 OS OO Oe Oe 0 0 60 0 0 cae 
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CAN YOU 
ANSWER ‘YES’ 
TO THESE TWO 
QUESTIONS ? 


Can you be sure you will never 
suffer financial losses resulting 
from bad titles to properties secur- 
ing the mortgage loans which you 


make or buy? 


Can you be certain that corporate 
purchasers of your mortgage loans 
are provided with positive and per- 
manent protection against financial 
losses caused by defects which are 


incident to real estate titles? 


You can answer “Yes” to these ques- 


lawyers Title 


Insurance (orporation 


Operating in New York Slate as 
(Virginia) Lawyers ‘Tile Insunance Corporation 


Home Office ~ Richmond » Virginia 
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tions only if a title insurance policy 


is required for each of your loans. 


The sound and wise practice of 
requiring title insurance policies is 
followed by so many corporate 
investors that title insurance has 
become an important part of mort- 


gage financing. 


The best known and most widely 
used title insurance policies in 
America are “Lawyers Title” poli- 


cies. Your inquiries are invited. 


BRANCH OFFICES at AKRON * ATLANTA * AUGUSTA (GA.) 
BIRMINGHAM * CAMDEN * CINCINNATI * CLEVELAND * COLUM- 
BUS (GA.) * COLUMBUS (0O.) * DALLAS * DAYTON * DECATUR 
(GA.) * DETROIT * MIAMI * NEWARK * NEW ORLEANS * NEW 
YORK * NORFOLK * PITTSBURGH * PONTIAC * RICHMOND 
ROANOKE * SAVANNAH * SPRINGFIELD (ILL.) * WASHINGTON 
WILMINGTON * WINSTON-SALEM AND WINTER HAVEN. REP- 
RESENTED BY LOCAL TITLE COMPANIES IN MORE THAN 150 
OTHER CITIES. 


The Next 20 Years 
IN 


O GET a proper background for 
finding the answer to an interest- 


ing question to be raised here 
namely, what of the next twenty 
years in mortgages —let’s run back 


over the past twenty and see what 
has happened to the mortgage busi- 
ness in that comparatively short pe- 
riod of time. 

Twenty is a relatively few years 
but in this period the mortgage busi- 
ness has undergone revolutionary 
changes which dwarf by comparison 
all developments in our entire previ- 
ous history. 

On June 27, 1934, the act creating 
FHA was signed and, for the first 
time, our federal government actively 
entered the private residential mort- 
gage field. When, on December 21, 
1934, a bank received a commitment 
to insure a home loan of $4,800, no 
one would hove dreamed that in this 
short period of years through 1952, 
3,161,407 individual loans representing 
3,335,076 living units and aggregat- 
ing $18,604,222,000 would be sim- 
ilarly insured and that project mort- 
gages of $4,388,119,000 representing 
609,384 living units would be so in- 
sured, making a grand total of 3,944.,- 
460 living units with a total insurance 
of $22,992,341,000. At the end of 
1952, total FHA insurance still out- 


“Vlortgage Banker 


MORTGAGES 





standing, excluding Title I property 
improvement loans, amounted to 
$14,669,854,853. Through 1952, there 
had been 15,271 FHA foreclosures of 
individual mortgages in the amount 
of $80,996,614 and foreclosures of 
224 project mortgages of $96,037,173. 

The FHA owned at the end of 
1952, 1,347 individual type properties 
representing $8,679,167 and 194 proj- 
ect properties totaling $76,176,510 
were on hand. 

Foreclosures of the individual type 
mortgage amounted in dollars to less 
than 2 per cent of the total amount 
insured while project foreclosures 
were higher at 2.2 per cent. 

Considering the fact that loans 
have been insured for many types of 


purposes — some admittedly without 


By EHNEY A. CAMP, JR. 





Vice President, Liberty National Life Insurance Company 


THE MORTGAGE BANKER 





too much regard for a sound mort- 
gage program—this is truly a remark- 
able record. But FHA has not yet 
been put to a real test because we 
ha.e been on a steadily rising real 
estate market since the first loan was 
insured in 1934. A true appraisal of 
its operations must await the passage 
of a sufficient length of time to en- 
compass both good times and bad 
and only then may we determine if 
the amount of insurance premium is 
sufficient to cover the losses which 
may be encountered. The greatest 
hazard seems to lie in the project 
mortgages which involve large 
amounts concentrated in single de- 
velopments and where, after fore- 
closure, there are not nearly the num- 
ber of prospective purchasers at a fair 
price as for individual homes. 
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In June, 1944, exactly ten years 
after the passage of the FHA act, the 
act was passed providing for the 
guarantee of veterans loans and this 
has also resulted in an impressive vol- 
ume of business. Through 1952, the 
VA had guaranteed or insured 2,874,- 
302 home loans in the face amount 
of $18,483,391,292 plus about three 
quarters of a billion of farm and 
business loans. The VA had acquired 
8,653 home properties through fore- 
closure and still owned 1,552 of these 
at the end of 1952. Loans totaling 
nearly three quarters of a billion had 
been approved by VA through 1952 
to be made under the direct lending 
program. 


Total housing loans handled by 
these two government agencies 
through 1952 amounted to $41,475,- 
732,292, which is equal to the total 
assets of all life insurance companies 
as late as the end of 1944. Of the 
10.5 million new privately owned 
dwellings constructed in this country 


from 1935 through 1952, about 40 
per cent were financed with FHA 
and G.I. mortgages. It takes very 


little imagination to understand that 
the impact of government guaranteed 
loans of such large proportions would 
exert a tremendous influence on the 
life insurance business. 
In these few the fed- 
eral government has become the most 
important single factor in the housing 
mortgage field. The and 
actions of the Congress and admin- 
istrative officials have 
standards and policies which affect all 
types of mortgage lending and very 
few private mortgage operations are 
conducted today without some degree 
of participation in these government 
programs. 

What has FHA accomplished? How 
does it look nearly twenty years after 
its depression birth? What place has 


it occupied in our economy and how 


very years, 


decisions 


served to set 


well has it served the people of our 
country? 

On the favorable side, because of 
its insurance feature which represents 
a pooling of risks by investors, lenders 
have been permitted to make larger 
percentage loans which, in turn, has 


enabled many families to become 
home owners who otherwise could 
never have swung the deal. Young 


married couples who might have lived 
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in crowded apartments have been 

able to purchase their own little 

homes and we all agree that a home 

owner should make a far better 

citizen. 
ee 

It’s Camp's idea that "We 

should urge the return of FHA 
to a simplified form of mortgage 
insurance with only two sections 
—one for individual homes and 
the other for rental projects— 
and that its operations in both of 
these sections be guided by those 
principles as all understood them 
to be in the very beginning.” 


ee ee 
The FHA loan plan has enabled 


investment funds to flow more freely 
from some sections of the country to 
others. Investors, therefore, have di- 
versified their mortgage portfolios as 
to location to a far greater degree 
than would have been possible under 
conventional lending policies. 

The appraisal systems worked out 
by the FHA have tended to stand- 
ardize techniques and investors have 
general confidence in their methods 
and their desire to do a good job of 
appraising. 

Through FHA procedures, 
improvement has taken place 
division layouts, in plans and specifi- 
cations and in inspection of newly- 
constructed units. 

These strong points of the FHA 
mortgage system apparently met with 
the acceptance of the life insurance 
companies as a whole because they 
are by far the most important investor 
in government-backed mortgages. At 
the end of 1952, they owned $5.7 bil- 
lion of non-farm FHA loans which is 
nearly 40 per cent of the total FHA 
home loans then outstanding. They 
owned $3.3 billion of non-farm VA 
loans, making a total of $9 billion of 
both types. This compares with $6.7 
billion held by the commercial banks, 
$5.4 billion by the mutual savings 
banks and $4.3 billion for the savings 
and loan associations. 

If we can judge by the past activity 
of life insurance companies in these 
government mortgage fields, the FHA 
is here to stay. Some company ex- 
ecutives take the position that the 
FHA represents the soundest type of 
cooperation by government with pri- 
vate industry and in a field where 


much 
in sub- 
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private industry could not possibly 
have done a similar type job. I am of 
the opinion that the Federal Govern- 
ment, having assumed such an im- 
portant role in housing, will be in it 
from now on. We should definitely 
recognize the fact and set about to do 
our part to keep the FHA the tyne of 
agency we think it should be. Being 
the largest single investor in govern- 
ment-backed loans, the life companies 
have a real responsibility, as investors, 
taxpayers and good citizens, to take 
a firm stand to influence government 
policy to the end that the FHA may 
be placed on the right track and kept 
there. The same statement holds true 
for the V.A. as long as it remains in 
the private mortgage field. 

What then of the twenty 
years? Exactly what position will we 
find the government occupying at the 
close of the second twenty years of 
its activity in this mortgage field? Will 
our successors in our resnective life 
companies be able to say that the life 
insurance companies actively and ag- 
gressively fought for a system in which 
private lenders could continue to op- 
erate and of which they could be 
genuinely proud? 

The preamble to the original act 
creating the FHA reads: 

“To encourage improvement in 

housing standards and conditions, 

to provide a system of mutual 
mortgage insurance, and for 
other purposes.” 

In the debate on the bill, it was 
made clear the system was to operate 
within the framework of private in- 
vestors and that the purpose of the 
act was to bring private capital back 
out of hiding and into the real estate 
mortgage markets. 

If FHA had been allowed to op- 
erate in accordance with the objec- 
tive of a mutual insurance system de- 
voted to a completely sound mortgage 
program and in accordance with the 
principles which guided the FHA in 
its initial stages, and if it had firmly 
stuck to those original purposes, we 
would not have many of the prob- 
lems which confront us today. It 
would appear, however, that the por- 
tion of the preamble reading “and 
for other purposes” may have ex- 
erted an influence far beyond that 
contemplated by the original spon- 
sors of the bill. Why do I say that? 


In the beginning, loans were lim- 


next 


ited to 80 per cent of value and a 
20-year maturity and private investors 
carefully analyzed the applications. 
If they found them to their liking, 
they submitted them to the FHA for 
insurance. We had a double check 
on the economic soundness of the 
proposed loan with both the investor 
and the FHA making an independent 
analysis. In many the lender 
would cut the amount or the term 
before submitting the application to 
the FHA. We truly had a system of 
private lending working within a 
framework of insurance administered 
by an agency of the Government. 


cases, 


But soon someone had the idea that 
the whole program was not moving 
as rapidly as it should—that some- 
thing should be done to speed up its 
activity and to promote a larger vol- 
new housing. So, on Feb- 
ruary 3, 1938, the act was amended 
to permit 90 per cent, 25-year loans 
in some categories and here, for the 
first time, we saw motives other than 


ume of 


the desire for a sound and stable 
mortgage system bring about what 
then seemed to be a very radical 


change in the operations of FHA. 

When many private investors re- 
fused to go along on the new terms 
and continued to carefully underwrite 
applications on an 80 per cent, 20- 
year basis, the Federal National Mort- 
gage Association, having been created 
on the very same day, February 3, 
1938, actively began the purchase of 
FHA loans in May, 1938. This came 
dangerously close to being direct gov- 
ernment lending representing an im- 
plied threat hanging over the heads 
of investors and, by these steps, FHA, 
in some measure, became a tool to 
achieve certain other motives affect- 
ing our economy. 

On August 10, 1948, 95 per cent, 
30-year loans of specific types were 
authorized and, on certain types of 
project loans, the term was even 
longer. In the meantime, have 
seen new sections of the act created 
to serve special purposes in the fields 
of war housing, defense and even so- 
And it has reached the 
point where most investors find it 
extremely difficult to even understand 
the various ramifications of the act, 
much less to intelligently lend under 


we 


cial welfare. 


its provisions. 


We should urge the return of FHA 
to a simplified form of mortgage in- 


surance with only two sections—one 
for individual homes and the other 
for rental projects—and that its op- 
erations in both of these sections be 
guided by those principles as all un- 
derstood them to be in the very be- 
ginning. 


ee 


Camp says “Set FHA maximum 
rates somewhat above the going 
rate and allow competition to 
govern the rate in any section of 
the country or in the smaller 
towns where the expense of ne- 
gotiating and servicing loans is 
high and the volume is small. 
The only way to permit money 
to flow where it is needed is to 
remove artificial barriers and re- 
ly upon the time-tested laws of 
supply and demand.” 


ee 


Next, it should be recognized that 
the impact of housing and housing 
finance is too great not to be care- 
fully integrated into the over-all fiscal 
and monetary policies of the nation. 
At the very time we have seen steps 
taken to put on the brakes and halt 
inflation, we have seen the reduction 
by the FHA in down payment re- 
quirements and the lengthening of 
maturities. Certainly, if the Federal 
Reserve Board is to be held respon- 
sible for general credit policies, they 
should be given some authority to 
regulate down and loan 
maturities on government guaranteed 
loans so that the volume of new hous- 
ing and housing credit may be defi- 
nitely related to the degree of infla- 
tion or deflation existing in our econ- 
omy at any particular time. 


payments 


The interest rate question on gov- 
ernment guaranteed loans occupies an 
extremely important place in deter- 
mining the success or failure of the 
program. In the beginning, the in- 
terest rate Title II home loans 
was 5 per cent plus a 12 per cent serv- 
icing fee which gave the investor a 
gross return of 54 per cent. As gen- 
eral interest rates declined, the FHA 
kept apace by reducing its rate—first 
to 5 per cent on February 3, 1938, 
when FNMA created, then to 
+ per cent on August 1, 1939 and 
finally to 4% per cent on April 24, 
1950. From December, 1934 when 
the first FHA loan was insured, up to 
April, 1950 when the lowest FHA in- 


terest rate was promulgated, the rate 


on 


was 


THE 


on FHA loans was reduced from 5% 
per cent to 44% per cent—a reduction 
of 1% per cent. In this same period, 
the yield on AAA corporate bonds as 
shown by Moody’s indexes declined 
from 3.80 per cent to 2.60 per cent— 
a drop of 1.20 per cent. As corporate 
rates dropped 1.20 per cent, the FHA 
kept its rate in line by effecting re- 
ductions of 1.25 per cent. We had, 
in fact, a flexible FHA rate because 
the rate was coordinated with changes 
in interest rates generally and when 
the FHA rate was too high in rela- 
tion to the market, this was quickly 
reflected in premiums paid for the 
loans. 

Since March of 1951, we have had 
an entirely different situation. We 
have had rigid and inflexible FHA 
interest rates. As general market rates 
climbed, we urged the authorities to 
increase the FHA rate to 42 per cent 
but there was so much delay in taking 
this step, by the time it was done in 
May of this year, it was too late. 
From April 24, 1950, when the FHA 
rate was set at 44% per cent, until 
May 2, 1953, when the rate was 
raised to 44% per cent, the yield on 
AAA corporates increased 71 basis 
points but the FHA rate was in- 
creased by only % per cent. Every 
other type of investment in which we 
are interested operates in a free mar- 
ket, governed by the laws of supply 
and demand and, if we are to save 
the FHA as a private enterprise ve- 
hicle, it must operate in the same 
manner and without influence from 
political or social aims. 


Inflexible interest rates on FHA 
and VA loans at levels below the 
going rate naturally result in dis- 
counts and, while the regulations have 
been amended to permit the sale of 
mortgages at discounts, it was spe- 
cifically provided that these discounts 
could not be passed on to the pur- 
chaser even in the price of the house. 

If anyone can tell me who, then, 
is going to pay the discount, it would 
certainly help to clarify a confusing 
point. The additional detail and con- 
fusion in handling the accounting for 
these discounts in order to spread the 
added return over the life of the loan 
and to properly account to the Col- 
lector of Internal Revenue is stupen- 
dous, especially when consideration 
is given to the small average size 
of the investment as contrasted with 
December 1953 


MORTGAGE BANKER - 11 








bond investments of much larger size 
where the accrual of discount pre- 
sents few problems. The discount plan 
works to the serious disadvantage of 
the small investor who lends directly 
in his local territory since no discount 
is permitted on loans closed directly 
by a lender. The large lenders operat- 
ing nation-wide can acquire loans at 
any price which may be negotiated. 

[here is only one way to solve this 
whole problem and that is to set FHA 
maximum rates somewhat above the 
going rate and allow competition to 
govern the rate in any section of the 
country or in the smaller towns where 
the expense of negotiating and servic- 
ing loans is high and the volume is 
small. The only way to permit money 
to flow where it is needed is to re- 
move artificial barriers and rely upon 
the time-tested laws of supply and 
demand. 

It should be emphasized that the 
life companies have an educational 
job to do in connection with the usual 
fee of Y2 per cent paid to servicing 
agents. Except for loans made in their 
local territory, if life companies do 


not operate on the branch office sys- 
tem, the only they make 
their funds available on a nationwide 
is through agent 
system. Then, a 4% per loan 
becomes a + per cent loan and out of 
this 4 per cent must be paid home 


way can 


basis the servicing 
cent 


office expenses and losses. 


the same significance is 
debentures the 
from FHA in the 
As I understand 


Of nearly 
the interest 
investor 


rate on 
receives 
event of foreclosure. 
the original idea, lenders were to op- 
erate under a system of mutual insur- 
ance where those who are unfortu- 
nate enough to encounter foreclosures 
would be The insurance 
premiums paid by the borrowers were 
to supply funds to cover losses just as 


protected. 


fire insurance premiums are pooled to 
cover the losses of those who happen 
to have a fire. FHA would hold the 
properties until they could be liqui- 
dated on an orderly basis which was 
another strong argument for this mu- 
tual cooperative plan. As long as the 
insurance premiums paid by the bor- 
rowers are adequate to cover losses 
and establish reasonable reserves, I do 


not believe it was ever contemplated 
that FHA would expect to profit fur- 
ther at the expense of those unlucky 
investors who had some foreclosures 
by issuing to those investors deben- 
tures which bear an interest rate be- 
low the going market and which 
would result in additional loss to the 
investor if sold. 

Title II 
debentures, being due three years be- 
yond the maturity of the loan, and 
their original rate per cent. 
This rate was in line at that time with 
the 2.89 per cent yield on the 17 
year, 3’s of 1955-51, the longest gov- 
ernment issue then outstanding. As 
interest rates generally declined, the 
reduced but al- 


debentures are long-term 


9 
Was J 


debenture rate was 
ways in line with the government 
market. But since interest rates have 


been rising, there has been a hesitancy 
to raise the debenture rate and it has 
dragged behind the market. 

FHA officials have admitted that 
changes in the debenture rate would 
have very little significance in their 
over-all operations since they expect 
the number of foreclosed loans to be 





those who require 


ance matters. 








American Title and Insur- 
ance Company is winding up its 
seventeenth year of service to 
thorough, 


experienced service in title insur- 


HOME OFFICE © MIAMI, FLORIDA 


Why We Call 1953 
Our BEST Year 
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\ E LOOK back on 1953 as our best year yet. 


This viewpoint is not based on volume of business 


mortgage banking institutions, life insurance com- 


panies, governmental agencies 


mending us on the manner in which we have served 


and cooperated with them. 


This valued evidence of service, growth and business 


solidarity leads us to view 1953 with pride. 





alone (although that has represented a new high). 
Rather, do we like to recall the numerous unsolicited 
letters and other communications from executives of 


and lawyers 
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Licensed to Write 
Title Insurance in: 
Arkansas 
Colorado 
Florida 
Georgia 
Indiana 
Kansas 

con. Louisiana 
Minnesota 
Mississippi 
Montana 
North Carolina 
North Dakota 
Oklahoma 
South Carolina 
Tennessee 
Texas 
West Virginia 
Wisconsin 
Wyoming 
and 
Puerto Rico 
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small in proportion to their total in- 
sured portfolio. But it is of tremen- 
dous significance to an investor, par- 
ticularly a small investor, if he should 
be unlucky and have a substantial 
block of his loans go sour. He would 
then own 3 per cent debentures which 
he would have to sell at about 95 to 
compare with the market yield of 
34% per cent assuming the 33 year 
maximum maturity on the debentures. 
In other words, the FHA guaranty 
now results in a 5 point additional 
loss. On the 234 per cent debenture 
the life company might receive, the 
market price to yield 3% per cent 
would be about 90 and on the 2% 
per cent long-term debenture, the 
price would be about 85. It is my 
belief the insurance premium paid by 
the borrowers under the mutual in- 
surance plan was intended to take 
care of the losses—under a “spread 
the risk” plan—and that the lender 
who, in the first instance, accepts a 
lower rate of interest on the mortgage 
because of the government guaranty 
is not expected to take a further sub- 
stantial loss where he has occasion to 


The widest 


title insurance 
coverage in 


California 


fall back upon the guaranty. It seems 
to me that this problem could be 
better handled by integrating it with 
over-all Federal Reserve action with 
the purpose of setting the current de- 
benture rate in line with current gov- 
ernment bond yields so that the in- 
vestor, when he finally receives his 
debentures, even though they may 
then sell at a discount, will be no 
worse off than if he had purchased 
government bonds in the first instance. 

Another major problem involves 
the activities of FNMA, whose credit 
facilities have, in so many periods, 
been used to stimulate construction 
activity. On occasions, this program 
has been at complete variance with 
over-all economic policies. The pur- 
pose of FNMA—as explained by its 
proponents —to serve as a central 
bank to buy mortgages when investors 
are out of funds and sell them to in- 
vestors when they are back in the 
market—sounds good. Unfortunately, 
however, so much of FNMA’s activity 
has been the purchase of loans which 
do not meet the requirements of pri- 
vate investors either as to security, 


SANTA ANA 





term or interest rate that FNMA, on 
occasions, has been used as a “dump- 
ing ground.” 

FNMA is also supposed to make 
mortgage funds available in areas 
where private lenders are not invest- 
ing. If FHA and VA are going to 
operate through the mechanism of 
private capital, should our Govern- 
ment do something through these 
agencies which the private investor 
will not do? There are some areas 
where private capital takes the posi- 
tion that loans just should not be 
made under any circumstances—areas 
which have not become economically 
stabilized—so the question arises are 
we going to substitute government 
lending, either direct or indirect, for 
the judgment of private investors? 

If housing is needed in certain iso- 
lated areas for reasons of defense or 
for military objectives, then the Gov- 
ernment should construct and own 
these houses just as they build battle- 
ships and planes. Under this method, 
the FHA and VA loan plans would 
retain their private investment char- 

(Continued on page 26) 
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The economist whose recent book says “No Major Depression in 


Our Lifetime” tells here why he thinks that in the days ahead 


BUSINESS WILL BE GOOD 


It’s an analysis of tomorrow, via facts and figures 


E ARE not now heading into 
a major depression. 


where are we 


) 


But the question is: 
now, and where will we go: 
There are many terms in circula- 
tion which attempt to this 
question. Some of them are: Depres- 
de- 


answer 


recession: maladjustment; 


sion; 
cline; leveling out; readjustment; 
business correction; deflation;  set- 


back ; interrupted boom; bust; cyclical 
downswing; downcurve; sinking spell; 
liquidation, and so on 
But the 
simply and the supporting arguments: 


here is situation stated 


Business is not as good as it has 


been: it’s going to get somewhat 


worse; and most important of all, 
it’s going to get better again. Im- 
provement will probably start during 
the latter part of 1954. 


What has brought us to the point 


lowered business levels have 


to be taken 


where 


come for granted? 


It is impossible to cite one factor 
and say: “that’s it.” But it is possible 
to pick out the key factor among the 
many. That key factor is the tremen- 
dously high production level of the 
past few years, coupled with an in- 
creasingly rigid price structure. 

While the production area is key to 
the current picture, there are othe 
factors of great importance; in fact, 
if they were absent, the production 
factor would be much less important. 
>? Declines in 
mainly on a lower level of farm prices, 
a trend which has been steady for 


farm income, based 


several years. 
>> Lowered levels of defense orders, 
December 
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President, International Statistical Bureau 


even though total spending for de- 
fense will be higher this fiscal year 
than last. 


>> The beginning of a decline in 
spending on new plant and equip- 
ment. 


>> A very tight money situation. 
>> Some weakening of consumer con- 
fidence. 

The full effect of these factors has 
not yet been felt. 

Consequently, I look for a continu- 
ation of the downward movement of 
business activity to take place well 
1954. 

[he most outstanding evidence of 
business declines will be seen in the 
production area. Even now, the de- 
ciine from the high point in indus- 
trial production which took place last 
March is a relatively limited one. 


into 


The production decline will con- 
tinue until a point about 10 per cent 
below the March peak will be reached, 
with durable goods output continuing 
to carry the brunt of the decline. 

During this same period, you will 
see more inventory liquidation, with 
durable goods again showing the 
larger movement. 

As a corollary, employment levels 
will be somewhat lower, as more lay- 
offs take place. Where actual layoffs 
are not there will be elimina- 
tion of overtime, extra shifts, etc., in 


seen, 
many cases. 
Directly, this is going to affect in- 
come payments, and in the last analy- 
sis, consumer spending. 
Once this chain reaction has gone 


to its limit, consumer confidence is 


1953 


going to be somewhat shaken; the 
result is likely to be more reluctance 
to spend than is warranted. 

Many people will agree with what 
[ have said up to now; but on the 
question of how much further the 
declines can go, and how long it will 
take before business gets better, there 
will be sharp disagreements. 

Various economic indicators are 
going to show important degrees of 
difference during the coming months; 
but in general, I think business plan- 
ning on the basis of declines of 10 
per cent to 15 per cent as the outside 
limit is justified. 

Let’s take industrial production as 
a case in point. 

In a few months, industrial produc- 
tion as measured by the Federal Re- 
serve Board will sink as low as 220 
(1935-39=100) ; the year’s high was 
243 on that index. 

That’s a decline of 23 points; per- 
centage wise, it’s only 10 per cent 
from the peak, and well above pre- 
Korea levels. And I'd like to empha- 
size that one point; it’s a decline from 
the peak. 

We have become so accustomed to 
seeing new records being created that 
we tend to lose a little of our business 
perspective ; and a decline such as I’ve 
outlined is considerably less disturbing 
than if it were to take place from only 
a moderate level of activities. 

Now, it’s true that some industries 
will experience a level of operations 
that is more than 10 per cent or so 
from the peak; that’s going to be true 
of the steel industry, for example. 
But other industries will decline less, 


so that on balance, the downward 
movements will stay within limits. 


The steel industry happens to be a 
good example of why I believe the 
decline will not carry too far, and why 
recovery will take place. 

That industry has seen tremendous 
expansion in the past years. As de- 
mand somewhat, the older 
and less economic units will be the 
first to be retired; overtime payments 
will be cut, and so on. Thus, when 
this process is completed, the break- 
even point of the industry will be 
lower than has been the case for some 


declines 


time. 

Another factor that will prevent 
movement to constantly lower levels 
is the question of prices. Thus, when 
I speak of declines of 10 per cent or 
so, this does not apply to the whole- 
sale price level. And that is important 
to the outlook. 

Prices, which advanced sharply 
after the beginning of the Korean 
War, have lost a good part of that 
advance; in there has 
actually been too much correction, 
and higher prices are called for. Wage 
cost rigidity will maintain the price 
level until means are found to lower 


some cases, 


wage costs. 

Because of this situation, and be- 
cause over-building of inventories has 
not taken place on the highly exces- 
sive basis seen in earlier periods, we 
are not going to see a wave of sharp 


wh your 


inventory liquidation, either in terms 
of prices or physical volume. 

In the various money markets, the 
very tight situation that has been seen 
for a good part of this year is defi- 
nitely easing; a slight shrinkage in 
interest rates is the key indicator of 
this. 

Also in relation to the money ques- 
tion, the fact that the Excess Profits 
Tax will go out of existence as of 
January 1, is a very positive factor 
in the business outlook. 

Not only will its elimination help 
the corporate earnings position, but 
it will mean less of a drain on cor- 
porate financial reserves. ‘This means 
that they will have less of a need for 
outside borrowing, and it will also 
act as a stimulus to plant expansion 
and modernization. 

Also in connection with taxes, the 
individual consumer will get a saving 
next year that will help to offset low- 
ered income levels. 

As of January 1, individual income 
taxes will be cut 10 per cent; over 
the year as a whole, that will add $2 
billion to $3 billion to consumers’ dis- 
posable income. 

What these various factors add up 
to is the fact that there is considerable 
strength in the economy, enough to 
absorb some business decline and then 
to turn those declines around. 

I’d like to wrap up my conclusions 
as far as I’ve gone as follows: 
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>> During 1953, economic activity 
was on the way up during the first 
half, and began to move down in the 
second half. Total activity for the 
year will prove to have been above 
that of 1952. 

>> During 1954, economic activity 
will be on the way down during the 
first half of, the year, and will show 
upward movements during the second 
half of the year. For the year as a 
whole, activity will be somewhat un- 
der that of 1953, but at very good 
levels. 

Up to this point I’ve steered clear 
of the relationship between govern- 
ment policies and business activity. 

I’ve done this, since it’s important 
to see the basic strength of the econ- 
omy in its normal workings; and that 
picture is a generally healthy one. 

For a variety of reasons, any given 
Administration has an important stake 
in the economic health of the country. 
It is no exaggeration to say it never 
has been more important than now. 

With the tremendous responsibility 
for the free world that rests upon the 
shoulders of this country, economic 
health must be maintained not only 
for internal prosperity, but to main- 
tain the defense of this country and 
its allies at a peak. 

We hear much of the economic 
difficulties of our allies, especially in 
Western Europe, difficulties that have 
pour billions 


made it necessary to 
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abroad for military and economic aid 
We tend to overlook the fact that 
most of our allies are operating under 
fairly good economic conditions. But 


we have to face up to the probable 
result in those countries should a de- 
pression take place in this country. 
Therefore, a 
of the 


that the 


very important aspect 
the fact 


must see to 


business outlook is 
Administration 
it that major business declines do not 


And the 


it very, very clear that that is a 


occul Administration has 
made 
cardinal policy of the Government. 
Even at this point in the downward 
business trend that is taking place, the 
already acted. 


Administration has 


Credit polic ies have been agreed upon 


and are being carried out by the 
reasury and the Federal Reserve 
Board to guarantee a sufficient vol- 


ume of credit to underwrite the im- 
portant fourth quarter business activi- 
of the 


tight money situation is a direct out- 


ties. The beginnings of easing 
growth of that policy 

If this type of action were all that 
the Admin- 


istration, the relationship of govern- 


could be undertaken by 


ment to business in the coming months 


would be accorded only secondary 
consideration 
Chis is not the case. The area of 


intervention in the busi- 


the 


government 
im- 


ness picture for purpose ol 


proving economic conditions is a very 
broad one, and contains many roads: 


>> A 


credit 


further and basic easing of 
Such 
bank reserve requirements would en- 


the banks, and 


measures as lower ing 


large lending ability of 


LAND TITLE’ 


SERVICE 
COVERS 
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thereby pump credit into the econ- 
omy, to expand business operations. 
>> Easing 


and 


down payment require- 


ments, extending amortization 
periods on Federally-backed mort- 
Che power to do so already is 
in the President’s hands. In addition, 
more funds for the Federal National 
Mortgage Association or helping to 
set up a private secondary mortgage 
market, would help conditions in the 
highly important residential field. 


vaves. 


>> Drawing upon the huge reservoir 
of public construction projects, many 
of them connected with the nation’s 
defense needs. 

>> Permitting corporate tax rates to 
sink to a lower level in order to stim- 
ulate capital investment, and distribu- 
tion of dividends. 

>> The 


well in 


defense orders 


letters of 


placing of 
advance, through 
intent, etc. 

Actions such as these would have 
an impact in two different fashions: 
the actual stimulation in- 
volved, and the restoration of public 


economic 


confidence. 

This latter could be a very impor- 
tant factor; increased confidence leads 
to increased purchasing, whether for 
cash or the income 
curve were slow in moving upwards, 


credit, even if 
the consumer would be likely to spend 
a larger proportion of his income. 
Thus, the desire of the Administra- 
contribute to sta- 


tion to economic 


bility at high levels of operation is 
backed by the means to do so, what- 
ever the specific form involved. 
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This does not mean that the Ad- 
ministration will go running into ac- 
tion at stress and strain that 
appears; but it does mean that every 


every 


important movement will be evalu- 
ated, and the groundwork laid for 
action if and when required. 

In the months to come, individual 
industries, business firms and 
modities will show variations of im- 
portance; and only those who are 
right on top of those variations can 
make the necessary decisions. 

But regardless of individual 
situation, the outlook still be 
considered against the background of 
the over-all movement of the econ- 
omy during the period. Therefore, 
the business outlook the next 
important economic swing is: 


com- 


the 
must 


over 


>> Declines that are being seen in an 
increasing number of economic indi- 
cators have not yet reached the bot- 
tom, even though they are moving 
slowly. In general, lower levels of 
business activity will carry into 1954. 
>> Sometime during the latter half 
of 1954, it is likely that the bottom 
of the declines will have been seen, 
and upward trends will start to dom- 
inate. For the year as a whole, how- 
ever, economic indicators will av- 
erage less than during 1953. 

>> An important bulwark against 
extended declines is the willingness 
and the readiness of the Administra- 
tion to embark on a series of actions 
which would help to halt and reverse 
such declines. 
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MBA Is 40 


OST discussed subject at the 
M Miami Beach Convention wasn’t 
the improved conditions in the mort- 
gage market, the “honest dollar” 
monetary policy or the eagerly awaited 
new long-term government plan re- 
garding housing and housing financ- 
ing. It wasn’t the prospects for con- 
tinued good times or the possibility of 
something less than good times. It 
wasn’t VA, FHA, discounts, Fanny 
May, HHFA, interest rates—flexible, 
free or controlled. It wasn’t any of 
these things. The most discussed sub- 
ject in Miami Beach November 9 to 
15 was the last thing anyone wants 
to talk about in Miami Beach—the 
unpleasant subject of rain. 

But it couldn’t be ignored. It was 
there, quite a bit of it. Unseasonable, 
they said. September and October 
were damper than usual, they sighed, 
but you expect it then—but it cer- 
tainly should be over by now. Never 
saw so much rain so late in the sea- 
son was another explanation. And on 
and on. 

But the truth that the rain 
didn’t dampen the enthusiasm and 
spirit of one of the most successful 
conventions MBA has ever held. It 
was both gay and serious at the same 


was 


time. There was an air of good feel- 
ing about all that went on. There 
was a marked enthusiasm for the 


prospects in the mortgage business, a 
feeling that better times are ahead, 
that maybe the worst might well be 
behind us. Certainly it was no there’s- 
a-terrible-crisis-ahead affair. One 
could feel the changed atmosphere. 
More specifically, members heard: 
>> That the general business outlook 
for 1954 is good, that 900,000 housing 
starts seem in the bag and that it may 
well go to a million. And who’s going 
to kick if it’s either—either would be 
a good year, and anyway, did anyone 
expect the pace of recent years to 
continue forever? 

>> That the mortgage market has 
vastly improved, no sudden over night 
turn-about, but more interest in mort- 
gages on the part of investors, a firm- 





ing in prices and certainly a halt to 
the decline that had been underway. 
And they heard it from about every- 


body, from other mortgagees who have 


had a better time selling loans, from 
who buying 
more. Several of them went before 
the MBA movie cameras to confirm 
their views. Others talked to news- 
paper men. That in itself was signifi- 


Eastern investors are 


cant. 

>> That the government’s so-called 
new monetary policy is aiming at an 
honest dollar, that it’s not what critics 
say, just a “hard money” policy, that 
it’s flexible, that it will be altered as 
conditions warrant, that certainly the 
government wants to create no slump. 
Heaven forbid! 

»> That, more specifically, the prin- 
cipal trouble spots in the mortgage 
VA and FHA loans—are 
showing remarkable improvement. A 
par market for VA 501 and FHA 
Title II loans after not too much of 
1954 has passed? Some thought that 
might even be an accurate appraisal. 


business 


But they heard other things too. 





BIGGEST YET 
Chicago, 1942 608 
Chicago, 1943 695 
Chicago, 1944 .......... 969 
New York, 1945....... . 940 
Cincinnati, 1946 . . 1,080 
Cleveland, 1947 ee 
New York, 1948.........1,460 
Chicago, 1949 ..... 1,600 
i Se 1,825 
San Francisco, 1951......1,811 
Chicago, 1952 ..........2,340 
Miami Beach, 1953..... .2,588 
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They heard that while there has been 
considerable improvement, it hasn’t 
been felt generally over the country 
to a marked extent and that this im- 
provement, for many areas, is still in 
the future. They heard that construc- 
tion money is still short. The prob- 
lem of advance commitments is still 
a problem. And there were other 
problems, many other problems, prob- 
lems which might be condensed by 
saying that—if some competent ob- 
servers are right—the demand for 
money is still ahead of the supply of 
money. 

What they heard, even more specifi- 
cally, is recounted briefly on the fol- 
lowing pages, along with a picture 
record of some of the countless scenes 
and episodes of a crowded week of 
speeches, meetings, ceremonies, recep- 
tions and all sorts of things that make 
up a Convention. 

Boiled down to a few words, it 
seems that those who came to Miami 
Beach for MBA’s 40th had the time 
of their lives—-despite the weather 

and THe Mortcace BANKER wishes 

it had the space to tell all the Florida 
vs California rain stories it heard 
from November 9 to 13). 

To give credit where credit is due 
and to all those it is due to, would 
take no small part of this issue but 
certainly this much must be said: 
The Florida boys who organized and 
put on MBA’s 40th annual Conven- 
tion did about as complete and expert 
a job as any group has ever done. 
Their planning and execution left 
nothing to be desired and they can 
feel mighty proud of—and the Asso- 
ciation should feel very grateful for— 
a first class accomplishment. 
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What Th 


We May Never Again Have the Chance 


Said America’s famed flying ace, 


( apt Eddie 


of Eastern Atrlines, 


Rickenbacker, chairman 


Ine.: 


“For nearly 20 years, labor has ex- 
tended its monopoly. The proponents 
of Big Government have overrun thei 
has 


proper sphere. Management 


drawn away from 
its true responsi- 
the fi- 


sub-struc- 


bility, and 
nancial 
ture has become 
with 
pri- 
and 


overloaded 
public and 
vate debt 


weakened by op- 





pressive taxes. 


“If we are to 


Capt. Rickenbacker 


readjust our econ- 


omy on a sound footing, we must 


readjust our thinking. Government, 
finance, labor and management must 
bring into play the sound lessons of 
experience. 

“The main burden of our economic 
recovery, however, must rest upon the 
progressive management of which our 
free enterprise system is so eminently 
capable 

“There comes a time in the life of 
every nation, as well as in the life of 
every individual, when we must stop 
to take inventory, when we must get 
back to basic principles. 

“That 


time, for America, and for 
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every American, is now. Our survival 
as a free people, and the freedom of 
generations to come, depend upon 
ability to re-establish the eternal 
truth and principles upon which our 
founded, and 
upon our willingness to demonstrate 
them in our personal and _ political 
life. 


oul 


beloved country was 


“We had drifted so far down the 
road—we had led so 
deeply into the economic wilderness 
by false prophets, that only a great 
leader, whose faith in the fundamen- 
tal principles of our republic had 
been forced in a lifetime of defending 
those principles against the foreign 


wrong been 


enemies who sought to destroy us, 
could halt headlong 
march to destruction. 


hope to our 


“That change in leadership, moral 
as well as material, gives us an op- 
portunity to reorganize our lives and 
thinking. It another 
chance to re-establish the principles of 
our founding fathers, and to restore 
the federal government to an agency 
devoted to, and capable of, protect- 
ing the economic and political wel- 
fare of all the American people. 


our gives us 


“But it behooves us all to remem- 
ber that this change in leadership 
gives us only a breathing spell in 
which to re-orient our way of living. 
It also presents our greatest danger. 
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Said 1 


“I say that because if we do not 
now reclaim our independence; if we 
do not now reorganize our lives in 


accordance with the eternal truths 
and principles upon which our free- 
dom was based, we may never again 
have that opportunity in our life- 
time.” 


We Took the Right 
Road on Our Money 


Sizing up the past and looking into 
the future, MBA President Brown L. 
Whatley said: 


“Since the advent of the 50’s, 
home building and general construc- 
tion activity has been riding the crest 
of a boom, the like of which this 
country has never 
seen before. This 
year brought us 
to a fork in the 
road. We had to 
choose one of two 
routes — that of 
continued pater- 
nal government 
and irresponsible 
monetary and fis- 
cal policy, leading 
inevitably on to wild inflation and 
chaos, or the sobering route of a free 
competitive economy and sound 
money. We may all be most thankful 
that we chose the latter course. Let 
us hope that we have the fortitude 


Brown Whatley 














and the patience to hold to this 
course. 
“When 


consider in 


we restrospect 
just what has occurred, we may find 
some startling revelations. For the 


better part of this past year we have 
experienced an unprecedented de- 
mand for insured and guaranteed 
mortgage funds which could not be 
met. Yet the record nevertheless will 
show that mortgage loan recordings 
month by month have far outstripped 
those of any previous year in history. 
It is well for us to stop and realize 
what might have happened had the 
volume of money sought been made 
available. 

“Instead we still have a healthy 
Home building is on a 
sound, if somewhat curtailed basis. 
Mortgage funds for sound loans are 
more readily available. The volume 
of home building from here on will 
be limited not by availability of mort- 
gage money but by the home market 
itself. The expanded national market 
for homes which has come about as 
a result of record increases in popu- 
lation, in family formations, in birth 
rates and in a wider acceptance of 
home ownership promises a stable and 
orderly market in the years ahead. 
How much better is this than had we 
been permitted to continue a reckless 
pursuit of boom and bust. 


industry. 


“Because we tightened our belts we 
We are on 


the 


have a new lease on life. 
a sounder footing. Because of 


a CTE 


! in Miami Beach 


B 


‘ 


w% 


4 


social, political and economic impor- 
tance of universal home ownership 
we will continue to see in the next 
year and in the years immediately 
ahead, a close approximation of the 
same home building and construction 
have. Ways and 
means will be found by private enter- 
prise and by government to preserve 
our present standards. 
be called upon for a greater degree 
of ingenuity and resourcefulness than 
conditions hertofore have required. 
The American home buyer will de- 
mand and get a better product and a 
better value. Those who are able and 
willing to meet these demands will 
continue to prosper and produce in 
orderly fashion. 

“Of will 


building volume maintained at 


volume we now 


Business will 


course we want to see 


the 


highest level consistent with sound 
business and sound _ economics. 
Builders will want to continue to 


make the great contribution to em- 
ployment and to the national econ- 
omy which the miraculous expansion 
of the industry has permitted it to 
make in recent years. The expanded 
ownership of homes will in itself gen- 
erate a continuing demand for new 
home building. The 14 million elig- 
ible GI’s who have not yet used their 
home loan privileges and whose num- 
ber is increasing at the rate of 50 
thousand per month will provide a 
stabilizing influence in home build- 


” 


ing. 


> | f 
/Mr.DIEBOLD 








- 





The Competitive Days 
Are Back With Us 


Taking a hard look at what build- 
ing faces from now on, John M. 
Dickerman, executive director of the 
National Association of Homes 
Builders, pinch-hitting for President 
E. M. Spiegel, told the Convention: 


“Never in the history of the home 
building industry have we been faced 
with as great a challenge as we are 
today. Since World War II we have 
been operating at 
new and unpre- 
cedented peaks 
of productivity. 
More homes have 
been built and 
sold than anyone 
20 years ago would 
have dreamed 
possible. How to 
maintain and ex- 
pand that home 
construction volume consistent with 
the needs of the nation and its ability 
soundly to absorb that production is 
a challenge of the first magnitude. 





John Dickerman 


“Construction as a whole contrib- 
32 billions of dollars to 
the national product. It is now the 
largest industry in the country. And 


utes some 


residential construction totalling some 
12 billions of dollars is the largest 
single segment of our greatest indus- 
try. In addition to and perhaps tran- 
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WHATLEY 





scending the prime importance ol 


our business to the national economy, 
the American home is of immeasur- 
able importance to our social order as 
we know it our so-called American 
America has become in 


home 


way of life 


the last decade a nation of 
owners, with some 55 per cent of our 
people owning their own piece of this 
nation. This represents a pronounced 
sociological change—-a change for the 
better and incidentally one which, in 
our judgement, can and should con- 


tribute materially to political stability. 


“The challenge which faces us all 


home builder, mortgage lender, 


dealer, material manufac- 
turer, and _ the 
volves far more than merely building 
houses in the same fashion that 
the The 
new for sale and for rent home mar- 
ket of tomorrow 
for the challenge in 
better design, land planning, construc- 
tion techniques, new For 
the lender there is a challenge, too: 
How better 


package 


material 
realtor public—in- 
new 


we have in last ten years. 


today and presents 


builder a new 


materials. 


to provide a mortgage 


“We expect the public to be more 
selective, more discriminating. Com- 


petition will be keener. [his we con- 








sider good. As we increasingly pene- 
trate the replacement market we must 
solve the problem of disposing of ex- 
prospec- 


isting homes owned by our 


tive customers. The renewed interest 


in the trade-in house, and correla- 
tively better ways to finance it, is a 
direct outgrowth of the builder’s re- 
alization that here is a new marketing 
problem to be solved.” 


Good Mortgage Loans Are a Buy 


A cheerful note was sounded by 
Earl B. Schwulst, president of the 
Bowery Savings Bank of New York, 
told the that: 


when he Convention 


“Good mortgage loans are a buy, 
and savings banks are becoming in- 
creasingly aware of that fact. 
“There is ample room for savings 
banks to expand 
their holdings of 
mortgage loans as 
deposits and earn- 
ings increase. As 
of September 
30th, the savings 
banks held $12.3 
billion or 46 per 

e cent of their total 

E. B. Schwulst assets in mortgage 
loans. If the sav- 

ings banks as a whole had the same 
percentage of their assets invested in 


fe ee Fal 


mortgages as the Bowery and some 
over savings banks, the mortgage 
portfolio of all the banks would be 
nearly 50 per cent, or about $6 bil- 
lion, greater than it is today. This 
will indicate that these banks offer 
a field for further cultivation. 

“The down payment is important, 
but the continued high level of em- 
ployment of the people who own 
homes is a better guarantee of the 
soundness of the mortgages on those 
homes than is the initial down pay- 
ment, whether that down payment be 
30 per cent, 20 per cent, 5 per cent, 
or even, in the case of veterans, 0 per 
cent. Poor employment may well re- 
sult in the foreclosure of many homes 
even if the down payments have been 
substantial, and poor employment 
will obviously seriously impair the re- 
sale market for those homes after the 
mortgages have been foreclosed.” 


i=] 
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District of Columbia 
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DOUBLE PROTECTION 


for Mortgage Investments 


I. PROTECTION for Closings through our Bonded Closing Attorneys 


2. PROTECTION for Investments through Title Insurance 


THE TITLE GUARANTEE COMPANY 


BALTIMORE, MARYLAND 


Title Insurance in the following States 
Marvland 
Mississippi 

North Carolina 
South Carolina 
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Better Year Ahead for 
VA Financing 


Noting with satisfaction the 
proved market for GI loans an 
event he had long predicted would 
occur T. B. King of VA’s loan 
guaranty) had this to tell the 


im- 


ser7 1C¢ 
Convention: 


“Only time will tell 
pendulum will swing. We 


how far the 
do not ex- 
pect another housing boom like 1950, 
but we do definitely expect that vet- 
erans in most 
will find it 
easier to get GI 
loans. The ofh- 
cials of lending 
institutions — both 
large and small 

throughout the 
country will of 
course determine 
by their individu- 
al actions 


areas 


T. B. King 


just 


how successful veterans will be in 


obtaining GI loans. 


then that will 
be in fair supply in most areas, will 


“Assuming money 


the demands upon it for veterans 
sustained? For the answer 
look at the Federal Re- 
Survey of Consumer 
conducted 1953, 
indicated that half of 
who expected to 
homes in 1953 were veteran families 
The final 1953 


bear out that prediction, because GI 


loans be 
one should 

Board 
Finances 


serve 
early in 
which about 
all families buy 


count for may not 
has been in rather short 
this 
families who wanted to buy 
unable to do 
so because financing was not available 


loan money 
supply so far However, 
veteran 
homes in 1953 and were 


year. 


will still be potential buyers in 1954, 
together with many thousand addi- 
tional veteran families who would 


normally be coming into the market 
each year. 

“Reports by the Bureau of the 
Census show that the average income 
of World War II veterans has in- 
creased faster than that for 
veterans in the same age group. In 
1947, non-veterans between the ages 
of 25 and 35 had bigger annual in- 
than veterans. However, the 
positions were soon reversed and by 


non- 


comes 


1951 veterans in this age group had 
$3,400, 


median income of 


a median income of nearly 


compared with a 





about $2,900 for non-veterans in the 


25 to 35 age group. 

“Still another Census study pro- 
vides some very interesting figures 
which underscore the fact that vet- 
erans will continue to be a very im- 
portant segment of the prospective 
home buyers during the next few 


years. Over 75 per cent of the total 
male population between the ages of 


25 and 35 were World War II vet- 
erans, according to the 1952 survey. 
About half of the men in the 35 to 40 


veterans, and slightly less 
cent in the 40 to 45 
that 


group were 
than 30 per 
bracket. These figures 
veterans their families will cer- 
tainly continue to play an important 
role in the market. If at- 
tractive financing is available under 
the GI loan program, large numbers 
of these will home 
owners in the next three or four years. 
“All of which 
ahead for 
veterans 


indicate 
and 


housing 


veterans become 
augers a better year 
and for the 
seeking the 


business 
will be 


your 
Ww ho 
available 


money through your offices. 
VA offices will exert themselves in 
striving to keep abreast of the tasks 


that these developments may impose 


upon their personnel.” 


Key to Good Times Is 
in Growth of the U.S. 


In the long term outlook for this 
nation there is no place for pessimism, 
Walter Wil- 
liams in an inspiring statement: 


said Undersecretary W. 
“IT wonder if we American citizens 
realize the tremendous future markets 
we are building for ouselves day by 
day and Actually, 
according to an 

electrically 


week by week. 
oper- 
ated ‘scoreboard’ 
in the lobby of 
the Department of 
build- 


is a net 


Commerce 
ing, there 
increase of one 


person every 





seconds in 
our American 
family. It is ex- 
pected that the population increase 
for the decade in which we are at the 
present time will be in the neighbor- 


twelve 


Walter Williams 


hood of 27 million to 30 million. This 
represents two brand new Canadas. 
When we think of the new homes, 


new furnishings, and new purchases 


| WHY CANKERS GET GRAY... by Z: news 













.AND NOW, IN ADDITION ¥ 
‘TO THE REGULAR BONUS, Z g 
I'M INSTALLING YORK 
RECORDS AS AGIFT 
TO THE ENTIRE STAFF! 
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G | CAN'T BELIEVE )/ OH BOY! NEXT YEAR Y 
IT... IT'S TOO 
GOOD TO BE TRUE! 
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THE WORK WILL BE MIX THE y 
SIMPLIFIED AND THE 
DEPT. WILL SHOW A / ANOTHER 


EAL PROFIT! » ONE. HE'S 
REAL PRO Wa D ania 























HE OFFICE STAFF GETS A 
SURPRISE CHRISTMAS GIFT 











IT’S A GIFT FOR YOU, TOO, BOSS! 


Wil sho hactetitinn of VERE | — you have com- 
pletely eliminated the burden: of amorti- 
zation schedules. You wil wi ich rewards in employee 
relations because jobs will be simpler and more inter- 
. You will vot ate profit because 
will @ removed costly, time-consuming jobs. 


TABULATING SERVICE 


P.O 


THE MORTGAGE BANKER 


BOX 945 


congratulate you, Base on your investment in a better, 


more profitable servicing operation. 
Best Holiday Wishes 
to you and your staff... 


INCORPORATED 


YORK PENNSYLVANIA 
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of all kinds which these new citizens 
make, it staggers the 
imagination think of the 
impact beneficially upon our economy. 


must fairly 


when we 


“The second of these two impor- 
tant twin influences operating to 
spread sunshine over our economy is 
this thing we call ‘productivity.’ Pro- 
ductivity, of course, is not production; 
it is rate of production. As all of us, 
what our walk of life may 
the 
produced for us as individuals and 


no matter 


be, learn magic which can be 


for us as groups of individuals 
through increase of productivity we 
are bound to see the wisdom of work- 
ing more diligently and cooperatively 
Over 


the years this rate has grown at about 


to help increase productivity. 


3 per cent per year according to most 
that 
average, the gross national product, 


economists. In spite of past 
that is the total value of goods and 
services produced and rendered by 
our Nation, will this year run in the 


neighborhood of 7 per cent greater 
than the gross national product of 


1952.” 


Fields of Expansion 
Ahead for the FHA 


FHA’s long term plans and objec- 
foremost in his mind when 
Guy T. O. Hol- 
that: 


fives 
FHA Commissioner 


told the 


“Look at old houses. 


were 
; ’ 
lyday Convention 
This is a field 
in which we can be realistic. 
The the and 
real estate market would be definitely 


more 
stability of mortgage 
encouraged by 
treating mortgages 
on existing and 
alike. 


I can see the need 


new houses 


for a more ade- 


quate ratio of 
loan - to- value in 


financing exist- 





ing construction. 
x Families who 
Guy Hollyday ‘ . 

want to live in 


older houses should not be penalized 
by a lower ratio loan when the value 
is there. 

“I have to admit I don’t like look- 
at the backlog FHA has in pend- 
approvals of proposed technical 


ing 
ing 
advances. We are working hard on 
this and I hope there will be marked 


improvement soon. I made a visit to 
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the Bureau of Standards in order 
to arrange for assistance in examining 
and passing on new methods and 
techniques so that FHA service can 
be speeded up. 

“I think we can already see certain 
fields of expansion, too. I believe we 
must be provided with more realistic 
mortgage ceilings for elevator-type 
structures in metropolitan areas if we 
are going to be able to be helpful 


in providing an adequate supply of 
this type of multifamily structure and 
to make our maximum contribution 
to urban redevelopment programs. 
“We must be realistic about pre- 
fabricated houses, There has 
been an amazing amount of progress 
in this field. The way the industry 
has gotten costs down and improved 
the design as well, is certainly de- 
serving of a new look at the product.” 


too. 


FHA and VA Rates Ought to Be Free 


A blueprint for the future in some 
of our housing problems was sketched 
by G. D. Brooks, vice president, Na- 
Life @ Accident 
Company, when he said: 


tional Insurance 


“I believe that interest rates on 
FHA and VA loans should be made 
flexible and should be governed by 
market conditions rather than by arbi- 
trary decisions of 
individual or 
group of individ- 
It is incon- 
me 


any 


uals. 
ceivable to 
that this question 
should require any 
further discussion 
in view of the 
chaos that has 
been caused in the 
mortgage busi- 
ness, to a very great extent at least, 
by a policy of inflexible interest rates 
on Government guaranteed and in- 


G. D. Brooks 


sured loans. 

“FHA debenture rates should also 
be made flexible and should be gov- 
erned by market prices for direct 
obligation Treasury bonds. The pay- 
ment of the proceeds of any insurance 
contract at a very substantial discount 
seems to me to defeat the purpose of 
insurance, and yet that is exactly 
what happens when an investor re- 
ceives in exchange for a foreclosed 
FHA loan, debentures which have a 
market value substantially below par. 

“There should be the greatest pos- 
sible consolidation of VA and FHA 
lending activities. 

‘Demand’ for housing rather than 
‘desire’ for housing should determine 
the extent of a program 
sponsored by Government agencies. 

“Our housing program should be 
accomplished through cooperation of 
government, the home building indus- 
try, the mortagage banking industry, 


housing 
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and institutional investors. There is 
no place in our free enterprise system 
for threats, either made directly or by 
implication, of direct government loan 
programs in the event institutional 
investors, who are charged with the 
responsibility of investing trust funds 
owned by others, do not feel justified 
in purchasing the exact amounts and 
types of loans someone else might 
consider should be purchased. 

“The present is no time to reduce 
down payments, extend maturities, 
etc., on government guaranteed and 
insured loans. The time to take such 
actions is when there is an excess of 
funds available for investment 
the supply of available investments 
and not when the reverse is true. 


over 


“IT would caution against over- 
enthusiasm about a return to 
money’ in this country. There 


the money 


“easy 

has 
been an improvement in 
market from the panic con- 
ditions that existed in the late spring 
of this year. commitments 
of institutional investors are still ex- 
tremely large, however, and in my 
opinion there will be a continuing 
large demand for loans unless we are 
facing a substantial downward turn 
in general business conditions.” 


almost 


Forward 


Monkeying WithMoney 
Can Cause Slump 


Talking to the MBA Conven- 
tioneers on the intricacies of our 


monetary policy, Malcolm Bryan, 
president, Federal Reserve Bank of 
Atlanta, said: 

“Much of the history of the post- 
war world in monetary affairs repre- 
sents an attempt in varying degrees 
and in varying times and places to 
find a monetary 
formula. The idea 
is that monetary 
policy should re- 
volve around a 
stable and admin- 
istered interest 
rate. It is 
fashionable, in the 
light of hindsight, 
to underestimate 
the theoretical 
foundations of this idea. 


now 





Malcolm Bryan 


“We learned that such a formula 





for monetary policy could produce 
inflation of serious proportions. We 
should have learned also that under 
other and opposite conditions a simi- 
lar policy of basing monetary actions 
in pursuit of a fixed or ‘desirable’ 
interest rate can produce a serious 
deflation. 

“What I think we all should have 
learned is the danger of formulas 
that, appearing rational and logically 
complete, tend to be accepted as 
dogmas and applied as if they had 
universal validity. We should be very 
reflective when someone purports to 
have found some apparently rational 


Mortgage Demand 


Mortgage-wise, a part of the out- 
look for tomorrow was stated this way 
by Dr. Raymond Rodgers, professor 
of finance at New York University: 

“Mortgage credit demand, which 
has been at the rate of nearly $10 
billion a year, when only $8 billion 
was expected by most observers, is 
approaching a 
turn in trend. Par- 
enthetically all the 
talk the 
shortage of mort- 
gage money seems 
a little 
ranted 
ume up 25 per 
cent! The declin- 
ing trend in hous- 
ing starts will, of 
course, reduce mortgage credit de- 
mand. Also, the slowing up of busi- 
ness expansion and, paradoxically, the 
easier conditions in the money market 


about 


unwar- 


with 


vol- 


Raymond Rodgers 


scheme that, once and for all, em- 
braces the total of universal truth. 

“Do not interpret me as saying 
that monetary policy must be ‘played 
by ear’ from day to day in a constant 
expediency of the moment. Indeed, 
the very word ‘policy’ certainly im- 
plies more than ephemeral validity 
and may imply the verbal formulation 
of policy. All I am saying is that we 
will be wise to remember that policy 
is subject to refinement in the light 
of evolved facts, and we must beware, 
all of us, lest we become so enamored 
of some apparently rational formula 
that we dogmatically ignore facts.” 


Is Nearing a Turn 


will reduce demand as many small 
business men found it advisable, or 
even necessary, to place a mortgage 
on their home or increase the old 
mortgage, to finance the business 
expansion of recent months. 

“The demand for capital for plant 
and equipment expenditures has al- 
ready started to decrease. The anti- 
cipated 5 per cent decline in expan- 
sion this quarter from the record 
peak of the third quarter would not 
not counter to 
seasonal expectations. Ordinarily, 
there is an increase in such spending 
from the third to the fourth quarter; 
in fact, this will be the first year 
since the end of World War II which 
does not show such a fourth quarter 
increase. Even in the 1948-49 re- 
cession period, such expenditures in- 
creased in the last quarter. A change 
in trend such as is now under way is 
thus doubly significant.” 


be serious were it 
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1954 May See Another Million Starts 


the 
year is a 


By all reasonable standards, 
outlook the 


good one, emphasized Miles L. Colean 


for coming 


vhen he told the Convention that: 
‘The outlook for new building in 
this country in 1954 is highly favor- 


able by all the standards of the past 
with the possibility that another mil- 
lion new homes 


will be built and 
a minimum ol 
900.000 Chus. 


next year’s build- 
ing will be below 
1953's 
production ot 
1.050.000 


will 


probable 


around 
houses but it 
still be 





above the 


Miles Colean 


postwal average. 


‘| do not believe that, because 
1953 will probably be lower than 
1952, this necessarily means the be- 


ginning of a decline of greater pro- 


The Great Change 


America is undergoing a great re- 
volution, the character and extent of 
which is not yet 


but Ralph D. Paine, 


visible to eve ryone, 


]r., publisher of 


Fortune, told the Convention some- 
thing of it 

“The next few years will be the 
greatest test of American productive 
ingenuity that we ever experienced. 


For the next six to ten years we will 
have a tremen- 
dous increase in 


the population 


under 18 years of 
age, and a very 
considerable in- 
crease in the 


numbers over 65. 
And we will have, 


relatively, a de- 





clining number of 


Ralph Paine 


those in the work- 
ing force who produce our goods and 
services. 

“It is hard to foresee large- 
scale unemployment in the next few 
for the and 
fewer people, relatively, will have to 


very 


years reason that fewer 
produce the goods and services for 


more and more non-productive people 
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portions in ensuing years. I look upon 
it as a year in which some adjust- 
ments will be made to the changing 
the market; and 
are successful in 


characteristics of 
I think that, if 
this, we can reasonably hope to con- 
the postwar average of 
production until that happy time, 
some vears ahead, when the maturing 
of the postwar 


babies will again give something of 


we 


tinue rate 


substantial crop of 


an automatic market. 


“The rate of new household for- 
mations is holding up much better 
than had been estimated even a 
short time ago. The average num- 


ber of households added during the 
vears from April 1951 to April 1953 
950,000 instead of the 
ol 900.000. 
1953 and 


closer to 


was around 


earlier estimates about 


It can be expected that 
1954 will 
950.000 than 


contemplated.” 


Going On In U. S. 


1960s. 
“Large families are again in fash- 
Economically, the most impor- 
tant child is the third. The first and 
second can be accommodated. With 
the third child you'd probably bette 
think of moving to larger quarters. 
You just can’t raise three children in 
a two-bedroom postwar suburban de- 
How many third 
620,000. How 


much 
generally 


come 


has been 


until the early 


ion. 


velopment house. 


children this vear? 


310,000. How 
570,000. 

“These are the critical years. We 
are all safely reconciled to the boom 
of the 1960’s and 1970’s. I can 
hardly wait for those decades when 
all the howling brats of the last dec- 
ade are grown up, and the marriage 
rate and the birth rate and the rate 
of housing starts and all the other 
factors of an immense increment to 
the adult population conspire to pro- 
vide the elements the greatest 
boom in history.” 


many fourth? many 


fifth and more? 


of 


Day of Running to 
Washington Over 


Said Florida’s distinguished Sena- 
tor, Spessard L. Holland: 

“The greatest peacetime problems 
in the history of this nation will be 
faced by the incoming congress. 

“There are many pressing ques- 

tions that must be 
per- 


solved on a 


manent basis as 
soon as _ possible. 
They must be 
solved wisely if we 
are to have peace, 
prosperity and 
security. 





“The theory of 
state’s rights is to 
receive more at- 


Sen. Holland 


tention. This will mark a reversal 
of the trend of recent years of trying 
to put all problems upon 


Washington.” 


of ou 
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Must Have A Better Housing Policy 


Foremost in the mind of HHFA 
Administrator Albert M. Cole at Con- 
vention time was his plan for a new 
housing policy. He said: 

“I am convinced that we must have 
a better housing policy than we have 
so tar What 
accomplished to date, outstanding as 
it is in many respects, has still not 


developed. has been 


begun to satisfy many of the basic 
demands for adequate housing. 
“The opportunity is here to prove 
honestly and concretely that our aims 
We 


that industry is just as honestly deter- 


can be met. must demonstrate 


mined to meet the housing require- 
ments of all citizens as it is to reduce 
the authority and cost of our central 
government. 
must also agree that for those of our 
afford 


In fairness I believe we 


citizens who clearly cannot 
adequate housing at economic costs, 
it will be our responsibility to see that 
governmental assistance is made avail- 


able to them. 


have today 
and 


“The opportunity we 
will remain 
lenged for long. I am confident, as 
I know that will take 
full and constructive advantage of it.” 


not open unchal- 


you are, we 


We Want Free Interest Rates 


Keynoting some MBA policies for 
the year ahead, newly-elected Presi- 
dent William A. Clarke in the clos- 
ing minutes of MBA’s 40th Conven- 
tion said: 

“At the risk of 
trite, | want to say that the coming 
year will, in truth, be a year of de- 
It is likely to produce more 
important hous- 
legislation 
than we have seen 
since the early 
thirties. . One 
thing I will do is 
appoint a special 
committee to 
study 
financing 


being considered 


cision. 


ing 


mortgage 





for mi- 
nority groups . 
and as to the pro- 
posed secondary market facility, MBA 
has no definite, set policy in this re- 
gard. Such a facility holds the pos- 
sibility of leveling out the peaks and 
valleys of our industry and supplying 
the rural 
where mortgage financing has not al- 
readily available. 

must be 


Pres. Clarke 


mortgage needs of areas 


ways been 


Something done to take 
Fanny May out of politics. 

“What need right 
change in thinking, a change in ap- 


proach, a change in vocabulary. Let’s 


we now is a 


cut out talking of flexible interest 
rates. Flexible means control— 
and what we want, what we must 


fight for, is free interest rates. 
Premiums are as great an evil as dis- 


counts; mortgages should trade at 
par ... so, as a theme for the future, 
I say that it should be free interest 
rates. I will fight for free interest 


rates—will you help me?” 


Mortgage Corner Has 
Now Been Turned 


Another cheerful note for the Con- 
vention, this time from Charles R. 
Diebold, president, Western Savings 
Bank, Buffalo: “As to the availability 
of mortgage funds, the corner has 
been turned, but I believe we are in an 
era when the buyer is going to shop 
around, instead of grabbing anything 
offered to him. That applies to mort- 
gages as well as to automobiles, ice 
boxes or what have you. 

“The Government says its policy 
is to stabilize money—a policy with 
which I heartily agree 
this moment at 
price or rate money can successfully 
be stabilized. lenders are 
naturally going to be shopping for 
the best they can get, whether it be 
for profit, or as in the case of savings 


but we can- 
not know at what 


Therefore 


banks, for maximum safety and inter- 
est to depositors. 

“There is another significance, in 
my opinion. A few builders, to put 
it bluntly, have gotten away with a 
lot on both profits and costs during 
and now they are 


recent years 
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syuawking because they cannot get 
financing on the same old basis. To 
them, I advise—that they sharpen 
their pencils on costs and revise their 
margins of profit. Every savings 
banker I talked to adheres to 
the policy of taking care of local fi- 
nancing needs first, before going out- 
but that mean that 
they are necessarily going to lend to 
marginal builders, who are not doing 
their fair share in providing a sound 


have 


side, does not 


home at a fair price. 

‘Government, in my judgment, has 
letting manage- 
ment and enterprise do the job, in 


every intention of 
banking and in every other industry. 
We have had an era for a long time 
where controls have 
made our jobs—all of us—easy. Now, 
we have to use initiative and judg- 


Government 


ment. 

“The extent that we demonstrate 
our abilities along these lines will de- 
termine the Government 
interference in our business. 


degree of 


“We have the opportunity—Let’s 
use it!” 
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We Kept Fed Under Treasury Too Long 


The man most closely identified 
with our present monetary policies, 
W. Randolph Burgess, deputy to the 
secretary of the treasury, had this to 
say on the subject: 

“The duty of a nation’s bank of 
issue (our Federal Reserve System 
is to keep the amount of money in 
proper adjustment with the growth 
of business. The 
hardest part is to 
guard against 
booms. 

“One of the 
foundation stones 
of the honest 
money 
the treasury is the 
integrity of the 
Federal Reserve 
System—its free- 


policy of 





W. R. Burgess 


dom to influence the supply of money 
for the public good. 

“The Federal Reserve Act is one 
of the most carefully considered laws 
on the statute books. It has been 
amended many times without impair- 
ing its central principles. These prin- 
ciples are that the public interest 
maintaining a 


independent arm of government for 


is served by semi- 


supervision and influence over the 
country’s money supply. The plan is 
as to draw on the judg- 
ment and cooperation of the business 


SO dev ised 


and banking community when making 
final decisions. 

“In time of war the management 
of money, along with all the rest of 
the economy of a country, has to be 
subordinated to the war. 
Central Bank becomes for a time the 
That often 
breeds bad habits and _ relationships. 
The First and Second World Wars 
led to just this result. 


winning 


servant of the Treasury. 


Everywhere 
governments used, and often abused, 
their Central Banks. Germany and 
France did it, and the result was 
terrible inflations until two strong 
Schacht in Germany and 
Moreau in France, as heads of the 
Central Banks, insisted that the abuse 
should be stopped. That stopped the 
inflation. 


men, 


“In the United States our Federal 
Reserve System has proved its worth. 
But we kept it under Treasury con- 
trol too long after World War I and 





had the inflation of 1920 and the bust 
in 1921. After World War II we 
have done the same thing.” 


Won’t Be Any More 
U. $. Direct Loans 


Congressman Jesse P. Wolcott, 
chairman of the powerful house 
banking and currency committee, was 
outspoken about some of the things 
about which he has the strongest con- 


victions: 


“There will be no direct loans in 
any field of business unless private 
enterprise muffs the new lease on life 
it has been given and the American 
people choose to 
substitute Fabian 
socialism for our 
Republican form 
of government. 

The Eisenhower 
administration is 
determined that 
the free enterprise 
system shall be 
given another op- 
portunity to work. 

“The President has made it clear 
that government is going out of the 
business of producing goods, services 
and credit. Until free enterprise has 
had its chance once more, you can be 
sure there will be no interference in 
business as in the past. Some of us in 
Congress are so dedicated to this 
policy that we are willing to sacrifice 
our political careers for it if need be. 
We have concluded that it is more 
important that the policies of the 
Administration be carried out than 
that we be elected or re-elected.” 


Jesse P. Wolcott 


NEXT 20 YEARS 
(Continued from page 13) 


acteristics and the cost of such mili- 
tary housing would fall within the 
limitations of the defense budget 
which Congress must approve. 

What I have said about FNMA ap- 
plies with even greater force to direct 
lending by a government agency. 
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FNMA has in its portfolio around 
$2 billion of FHA and G.I. mort- 
gages which, on the current market, 
are worth substantially less than par. 
A strong argument could be made for 
a plan whereby these mortgages could 
be offered in exchange for U.S. gov- 
ernment bonds. Institutions holding 
government bonds could avoid a loss 
on these bonds by exchanging them 
for mortgages which yield a higher 
return and which would be gradually 
liquidated by regular amortization 
and by payments in full both from 
personal funds and refinancing. At 
the same time, the Government would 
avoid a loss on its mortgage portfolio 
since it would be retiring its debt at 
par—the same debt which was cre- 
ated to furnish funds to FNMA to 
buy the mortgages in the first in- 
stance. 

It is my feeling, however, that after 
twenty years of progression by our 
government in the residential mort- 
gage field, it is time to stop, take 
stock and think carefully about what 
the next twenty years might have in 
store. The FHA loan plan has too 
many good qualities, has accomplished 
too much and the life insurance com- 
panies have been too actively identi- 
fied with it for them to fail to give it 
their best thinking. 

We should contemplate the respon- 
sibility life insurance has to help 
shape the future of the mortgage 
business—a field of investment which 
has meant so much to us. 





PERSONNEL 


In answering advertisements in this column, 
address letters to box number shown in care of 
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ATTENTION INVESTORS 
Wish to cut servicing costs? 


Mortgage Banker over twenty years’ ex- 
perience with eleven years institutional 
background, desires to service Conven- 
tional, FHA and VA Loans on salary or 
fee basis for Life Company or Savings 
Bank having portfolio in Washington, 
D. C., area including southern Maryland 
and northern Virginia. Has established 
office. Address Box 281 for résumé or 
interview. 

Wanted mortgage man who can manage 
business and buy interest from earnings 
servicing six million doing hundred thou- 
sand fire and casualty premiums per year 
also have general real estate business city 
of one hundred thousand good opportunity 
for live, wide awake man who wants to 
make future of business. Write Box 282. 


W. A. Clarke and Wallace Moir Head 
Largest Group Ever Elected by MBA 


William A. Clarke of Philadelphia 
as president for 1953-54, and Wallace 
Moir of Beverly Hills, California, as 
vice president, head a group of 24 
members elected to posts in the Asso- 
ciation’s governing bodies—the larg- 
est group ever elected at an MBA 
annual meeting. 

They topped the slate submitted at 
the annual meeting by MBA’s nom- 
inating committee, headed by Byron 
T. Shutz, Kansas City, chairman. 
Other members were Aubrey M. 
Costa, Dallas; John C. Hall, Birming- 
ham; William L. King, Washington, 
D.C.; and Norman H. Nelson, St. 
Paul. 


Elected regional vice presidents 
were: 

Robert M. Morgan, vice president, 
The Boston Five Cents Savings Bank, 
Boston. 

Robert Tharpe, Tharpe and Brooks, 
Inc., Atlanta. 

Joseph M. Downs, vice president, 
The Ohio State Life Insurance Co., 
Columbus, Ohio. 

Norman H. Nelson, vice president, 
The Minnesota Mutual Life Insur- 
ance Company, St. Paul. 

F. M. Petree, president, Home 
Mortgage & Investment Co., Okla- 
homa City. 

A. H. Cadwallader, Jr., president, 
Mortgage Investment Corporation, 
San Antonio. 

Ward H. Cook, president, Ward 
Cook, Inc., Portland, Oregon. 

Elected to the board of governors 
were: 

Frank J. Bell, president, B. F. Saul 
Co., Washington, D. C. 

Ralph E. Bruneau, vice president, 
The Valley National Bank of Phoe- 
nix, Ariz. 

John F. Austin, Jr., president, T. J. 
Bettes Company, Houston. 

John C. Hall, president, Cobbs, 
Allen & Hall Mortgage Company. 
Inc., Birmingham. 

Ferd Kramer, president, 
and Kramer, Inc., Chicago. 

Walter C. Nelson, president, Eber- 
hardt Company, Minneapolis. 


Draper 


James W. Rouse, president, The 


Moss-Rouse Company, Baltimore. 

Donald Nettleton, president, The 
Lomas & Nettleton Company, New 
Haven, Conn. 

Kenneth J. Morford, executive vice 
president, Burwell & Morford, Se- 
attle. 

Elected associate governors at large 
were: 

William F. Keesler, vice president, 
The First National Bank, Boston. 

John A. Gilliland, vice president, 
Knight, Orr & Company, Inc., Jack- 
sonville, Fla. 

Jay F. Zook, president, 
Zook, Inc., Cleveland. 

W. L. Otis, vice president, The 
Otis Co., Inc., Omaha. 


Jay F. 


W. Braxton Ross, vice president, 
Morrison and Morrison, Inc., Denver. 

Lowell M. Baker, vice president 
and treasurer, Anthony, Baker & 
Burns, Inc., Spokane. 

Mr. Clarke has been prominent in 
the mortgage industry and in the 
Association for more than a quarter 
of a century. He has been an Asso- 
ciation member since 1931 and served 
on its board of governors and many 
committees during that period. In 
recent years, he has represented the 
Association before congres- 
sional committees on matters pertain- 
ing to the industry. He was con- 
sultant to the Division of Selective 
Credit Controls, Board of Governors 
of the Federal Reserve System which 
had charge of administering Regula- 
tion X. 

He is a graduate of Swarthmore 
College, a former president of the 
Philadelphia Mortgage Bankers Asso- 
ciation and is a member of the Self 
Help Housing Committee of the 
American Friends Service Committee. 
He is a director of the Guardian Life 
Insurance Company of America; the 
Paramount Fire Insurance Co. and 
the Germantown Fire Insurance 
Company. 


various 


Mr. Moir, the newly-elected vice 
president, heads his own mortgage 
banking firm, Wallace Moir Com- 
pany, Beverly Hills, Calif., founded 
in 1927. He served in the Engineer 
Corps of the Army in World War I, 


attended California Institute of Tech- 
nology, graduated from Stanford Uni- 
versity, and entered the mortgage 
field as appraiser for Mortgage Guar- 
antee Company. Later he was vice 
president -of Pacific Mortgage Guar- 
anty Company. He is a former presi- 
dent of the Southern California Mort- 
gage Bankers Association and of the 
Economic Round Table of Los 
Angeles. 

He is a director of California Trust 
Company and chairman of the Board 
of Trustees of Berkeley Hall School 
Foundation. He has been a member 
of the Association since 1929, served 
8 years on the board of governors and 
2 years as regional vice president. 


10 Major Events in 
MBA’s 1954 Program 


The 1954 program of MBA meet- 
ings will be the most extensive in 
Association history and breaks down 
into Mortgage Conferences in New 
York and Chicago, Clinics in New 
Orleans, Denver and Phoenix and 
four educational programs. For mem- 
bers’ guidance in making their plans 
for the next nine months, these meet- 
ings are: 

February 25-26, 1954, Midwestern 
Conference, Conrad Hilton Hotel, 
Chicago. 

March 12-13, 1954, Southern Mort- 
gage Clinic, Hotel Roosevelt, New 
Orleans. 

Apirl 12-13, 1954, Eastern Mort- 
gage Conference, Hotel Commodore, 
New York. 

April 16-17, 1954, Western Mort- 
gage Clinic, Brown Palace Hotel, 
Denver. 

April 19, 1954, Board of Governors 
Spring Meeting, Broadmoor Hotel, 
Colorado Springs. 

April 23-24, 1954, Southwestern 
Mortgage Clinic, Paradise and Jokake 
Inns, Phoenix. 

The educational courses are: 

January 26-28, 1954, Senior Execu- 
tives Course, New York University, 
New York. 

June 13-18, 1954, School of Mort- 
gage Banking, Course I, Northwestern 
University, Chicago. 

June 20-25, 1954, School of Mort- 
gage Banking, Course II, Northwest- 
ern University, Chicago. 

(Continued on page 51) 


THE MORTGAGE BANKER + December 1953 27 





Convention 
>> MORNING COFFEE: Sen. Spes- 
sard Holland of Florida: President 
W. A. Clarke; Vincent Hackett, Day- 
tona Beach Chamber of Commerce: 


and George W. Lubke, Jr., George W. 
Lubke, Inc., Daytona Beach. 


>> HHFA COLE ET AL: William 
A. Marcus, American Trust Com- 
pany, San Francisco; Albert M. Cole, 
Administrator, Housing and Home 
Finance Agency, Washington; Miles 
L. Colean, Washington, D. C.; John 
J. Scully, Chase National Bank, New 
York: and Herschel Greer, Guaranty 
Mortgage Co. of Nashville. 


>> AT THE LEGION: Alexande: 
Morgan, J. Leonard and John P. 
Traynor, all of Mutual Life Insur- 
ance Company of New York; and 
John C. Hall, Cobb, Allen & Hall 
Mortgage Company, Inc., Birming- 


ham. 


>> ABOARD WHATLEY’S TRI- 
TONA: Brown L. Whatley, Stockton, 
Whatley, Davin & Company, Jack- 
sonville, Fla.; W. Randolph Burgess; 
and Congressman Jesse P. Wolcott 
from Michigan. 


>> MOSTLY INVESTORS: Frank 
H. Dunn, American United Life In- 
surance Co., Indianapolis; H. Duff 
Vilm, H. Duff Vilm Mortgage Co., 
Inc., Indianapolis; Harold L. Bobeck, 
The Lincoln National Life Insurance 
Co., Fort Wayne; and C. A. Jackson, 
American United Life Insurance Co., 


Indianapolis. 


>> INCLUDED HERE ARE: Frank- 
lin Briese, The Minnesota Mutual 
Life Insurance Co., St. Paul; King 
Upton, The First National Bank of 
Boston; J. A. Gilliland, Knight, Orr 
& Company, Inc., Jacksonville, Fla.; 
J. W. Hardin and R. W. Warren, 
Reid-McGee & Company, Jackson, 
Miss. 





Convention 
>> HIGH LEVEL: A. O. Rosen- 
lund, Germantown Fire Insurance 
Company, Philadelphia; W. A. Clarke, 
W. A. Clarke Mortgage Co., Phila- 
delphia; T. Irving Howe, Tradesmens 
Land Title Bank & Trust Co., Phila- 
delphia; and Maurice R. Massey, Jr., 


Peoples Bond & Mortgage Company, 
Philadelphia. 


>> FAMILIAR FRIEND: Members 
crowd around MBA Past President 
W. Walter Williams, now Under Sec- 
cretary of Commerce, to extend 
thanks for an inspiring speech—a 
speech one member said ought to be 


carried to every group in this nation. 


>> WITH AWARD WINNER: P. 
S. Bower, The Great-West Life As- 
surance Co., Winnipeg; Franklin 
Briese, The Minnesota Mutual Life 
Insurance Co., St. Paul; C. A. Bacon, 
The Title Guaranty Company, Den- 
ver; and Lindell Peterson, Chicago 
Mortgage Investment Co., Chicago. 


>> FROM THE MET: Alex L. 
Gleckler, The Lomas & Nettleton 
Company, Hartford; A. R. Flowers, 
Metropolitan Life Insurance Co., Bir- 
mingham: George B. Ferguson and 
Norman Carpenter, both Metropoli- 
tan Life Insurance Co., New York: 
C. Douglas Wilson, C. Douglas Wilson 
& Co., Greenville, S. C.; and Bowen 
Nelson, Nelson Mortgage Company, 
Inc., Miami. 


>? IN THE MIDDLE: One of coun- 
try’s best business editors caught in 
the middle. President Brown L. 
Whatley, Stockton, Whatley, Davin 
& Company, Jacksonville, Fla.; John 
T. Bills, Business Editor, The Miami 
Herald; and R. B. Roberts, III, The 


Keyes Company, Miami. 


>> SERIOUS AND GAY: Willard 
Garvey, The Amortibanc Investment 
Company, Wichita; William F. Kees- 
ler, The First National Bank of Bos- 
ton; Albert L. Trowbridge, Pringle- 
Hurd & Co., Inc., New York; and 
John Taylor, Jr., The Amortibanc 
Investment Company, Wichita. 














Convention 
>> TALL TEXAS STORY MAYBE: 
A. O. Rosenlund, Germantown Fire 
Insurance Company, Philadelphia; 
Donald K. Vanneman, Etheridge & 
Vanneman, Inc., Atlanta; H. C. 
Barnes, Fidelity-Philadelphia Trust 
Company, Philadelphia; F. L. Flynn, 
Flynn Investment Company, Har- 
lingen, Texas; and Walter Weir, Ger- 


mantown Fire Insurance Company, 


Philadelphia. 
>> AT THE LEGION: H. A. Drake, 


Jr., Liberty National Life Insurance 
Co., Birmingham; John C. Hall, 
Cobbs, Allen & Hall Mortgage Co., 
Inc., Birmingham; W. A. Turnipseed 
and John T. Nixon, both Liberty Na- 
tional Life Insurance Co., Birming- 
ham. 


>> MARCUS LAUGHS, OTHERS 
SMILE: William A. Marcus, Ameri- 
can Trust Company, San Francisco; 
L. Douglas Meredith, National Life 
Insurance Company, Montpelier, Ver- 
mont; Norman Carpenter and Henry 
D. Miller, both Metropolitan Life In- 
surance Company, New York City. 

>> HAPPY TIME: James A. Mc- 
Lain, The Guardian Life Insurance 
Co. of America, New York; R. O. 
Deming, Jr., The Deming Investment 


Company, Oswego; Reuben A. Scott, 
Northwestern National Life Insur- 
ance Co., Minneapolis; and R. L. 
Harrison, The Deming Investment 
Company, Oswego. 


>> LONG TIME ATTENDER: L. 
B. Trenchard, Pan American Life In- 
surance Co., New Orleans; E. D. 
Schumacher, United Service & Re- 
search, Inc., Memphis; Joseph M. 
Miller, Miller Mortgage Company, 
Inc., New Orleans; F. C. Waples and 
E. O. Waples, both Midland Mort- 
gage Co., Cedar Rapids. F.C. Waples 
has attended more MBA conventions 
than anyone at Miami Beach. 


>> FROM THE CAPITAL: H. P. 
Bergmann, The Riggs National Bank 
of Washington, D. C.; William A. 
Marcus, American Trust Company, 
San Francisco; and H. T. Bisselle, 
The Riggs National Bank of Wash- 
ington, D. C. 





peround the 
Convention 


>> AT THE LEGION: Byron C. 
Shutz, Jr., Herbert V. Jones & Com- 
pany, Kansas City, Mo.; W. T. Thom- 
son and R. A. Hoffman, both Home 
Life Insurance Company, New York 
City; and Byron T. Shutz, Herbert 
V. Jones & Company, Kansas City. 


>> FROM WAY UP: R. A. MclIn- 
inch, Merchants Savings Bank, Man- 
chester, N. H.; J. F. French, Amos- 
keag Savings Bank, Manchester, 
N. H.: and H. C. McAllister and E. 
C. Rohlin, New Hampshire Fire In- 
surance Co., Manchester, N. H. 


>> JOVIAL GENTLEMEN: J. M. 
Pickens, Union Pianters National 
Bank, Memphis; R. O. Deming, Jr., 
The Deming Investment Company, 
Oswego, Kan.; and Lester A. Craig, 
First National Bank in St. Louis. 


>> CLARKE REAL HAPPY: J. 
Wayman Brown, Metropolitan Life 
Insurance Company, New York City; 
President Clarke; and C. Douglas 
Wilson, C. Douglas Wilson & Co., 
Greenville, S. C. 


>> FROM ALL OVER: William F. 
Keesler, The First National Bank of 
Boston; J. M. Pickens, Union Planters 
National Bank, Memphis; R. A. 
MclIninch, Merchants Savings Bank, 
Manchester, N. H.; John F. Austin, 
Jr., T. J. Bettes Company, Houston; 
B. G. McCloud, Jr., The First Na- 
tional Bank of Chicago: and Ferd 
Kramer, Draper and Kramer, Incor- 
porated, Chicago. 


>> PLEASED: Ralph E. Bruneau, 
Valley National Bank, Phoenix; Wil- 
lis R. Bryant, American Trust Com- 
pany, San Francisco; and W. E. 
Miller, Fraser Mortgage Company, 
Cleveland. 
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Events of Nov. 9-13 


All sorts of events become attached 
to an MBA Convention. Institutional 
investors like the occasion as a time 
for getting together with correspond- 
ents. It’s a time for members’ wives 
to gather. It’s a time for just about 
everything that has a relation to the 
principal business at hand — an an- 
nual gathering of mortgage lenders 
and investors to go over the things 
closest to them. 

To record all the events that went 
on in Miami Beach that would be of 
interest here isn’t posible; but here 
are a few that reflect the dizzy pace 
of November 9 to 13 
>> TOP: Norman H. Nelson (cen- 
ter), vice president of the Minnesota 
Mutual Life Insurance Company, St. 
Paul, is named Grand Marshal of the 
Mortgage Bankers Legion to succeed 
Wallace Moir, right. George H. Dov- 
enmuehle, left, is named secretary to 
succeed Nelson. This is the honorary 
organization composed of MBA mem- 
bers who have served a term on the 
board. More than 300 attended the 
dinner meeting this year, always held 
on the evening prior to Convention 
opening. The meeting was acclaimed 
particularly outstanding and credit 
went to Grand Marshal Moir who 
not only arranged it but carried al- 
most the entire burden of furnishing 
the entertainment. 
>> SECOND: Some of the several 
hundred ladies who attended the 
luncheon and fashion show at the 
San Souci. Other principal events 
scheduled for the ladies was next 
day, the water pageant and tea at 
the Algiers but rain put a stop to 
that. A fill-in engagement took place 
next morning at 11. 
>> THIRD: Tucson MBA used the 
exhibit as a medium for telling the 
lending fraternity about the possi- 
bilities in that section of the country 

and at the same time, do a little 
advertising for an MBA meeting that 
will be taking place in that state next 
year. Here’s E. D. Schmumacher of 
Memphis getting a briefing from 
Cleta Spencer and Bette Crawford 
of Allied Homes and Mortgage Cor- 
poration, Jacksonville. 
>> FOURTH: Everyone who was at 
Miami Beach will remember You Are 
Here, the series of five 20-minute 

(Next page) 
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The Outdoors Was a Convention Lure 


More so than at any other Conven- 
tion in MBA’s past, the lure of things 
to do and see outdoors was strong 
at Miami Beach. Recognizing the in- 
evitable, that was one of the reasons 
why morning sessions only were 
scheduled. Sightseeing took up a lot 
of time for most delegates. Post con- 
vention tours were numerous.* An- 
other was 


>> FISHING: Eastern Airlines spon- 
sored a fishing tournament which 


opened November 8 and ended No- 


sound motion pictures shot during 
convention time. It was an entirely 
new idea, an origination of President 
Whatley and general opinion was 
that it was a success. Here you see 
Gail Compton, narrator, interviewing 
some Florida people on Monday 
morning. 


>> FIFTH: Life companies and 
other investors had a round of recep- 
tions, breakfasts, luncheons and din- 
ners at Miami Beach. One of. the 
oldest such affairs is that of National 
Life Insurance Company of Mont- 
pelier and here one can easily iden- 
tify FHA Commissioner Hollyday, 
President Whatley, Executive Vice 
President L. Douglas Meredith and 
HHFA Administrator Cole. 





*Among those headed to Cuba, the Caribbean. 
Nassau and other points were Mr. and Mrs Max 
A. Noble, Wichita; Mr. and Mrs. Linden L. D. 
Stark, San Francisco; Mr. and Mrs. Dolph Zink, 
Philadelphia; Mr. and Mrs. W. E. Gale, Van- 
couver, B. C.; Mr. and Mrs. John W. Murphree, 
Nashville; 

Mr. and Mrs. John G. Frey, Nashville; Mr. 
and Mrs. Guy B. Mize, Los Angeles; Mr. and 
Mrs. Gilbert Delugach and daughter, Memphis: 
Mr. and Mrs. Robert Metcalf, Memphis; Mr. and 
Mrs. Henry Trione, Santa Rosa, Calif.; 

Mr. and Mrs. Rupert Hall, Tulsa; Mr. and 
Mrs. Roy Duffner, Tulsa; Mr. and Mrs. William 
I. DeHuszar, Chicago; Mr. aod Mrs. David Savage, 
Philadelphia; Mr. and Mrs. Roosevelt Houser, 
Miami; Mr. and Mrs. Charles K. Reaves, Tampa; 

Mr. and Mrs. Ralph E. Bruneau, Phoenix; Mr. 
and Mrs. J. R. Jones, Los Angeles; Mr. and Mrs 
Robert A. Hoffman, Glen Rock, N. J.; Mr. and 
Mrs. F. Grady, Kansas City. Mo.; Mr. and Mrs. 
Douglas Wilson, Greenville, S. C.; Mr. and Mrs. 
Calvin P. Webb, Media, Pa.; 

Mr. and Mrs. Robert Warren, Jackson, Miss.; 
Mr. and Mrs. W. T. Ratliff, Birmingham; Mr. 
and Mrs. Lawrence G. Pfefferkorn, Winston- 
Salem; Mr. and Mrs. Murray L. Jones, Baltimore; 
Mr. and_Mrs. James E. McGehee, Memphis; Mr. 
and Mrs. H. F. Whittle, Los Angeles; 

Mr. and Mrs. Sharp Wall, Atlanta; Mr. and 
Mrs. Jack W. Noel, Champaign, Ill.; Mr. and 
Mrs. Martin C. Brooks, Worcester; Mr. and Mrs. 
A. R. Jarvis, Seattle; Mr. and Mrs. G. M. Bur- 
lingame, Philadelphia; Mr. and Mrs. M. F. 
Townsend, Philadelphia; 

Mr. and Mrs. John Ely Weatherford, Univer- 
sity City, Mo.; Mr. and Mrs. Carloss Morris, 
Houston; Mr. and Mrs. William A. Marcus, San 
Francisco; Mr. and Mrs. Harry G. Baldwin, 
Seattle; and Mr. and Mrs. Ben Smith, Seattle. 


vember 12 with prizes presented at 
the closing Friday session. Puerto 
Rican waters were included in the 
eligible area. And fishing was good 
during the tournament period. When 
it was all over, the standings were: 


Outstanding Catch: Sailfish, 50 Ibs., 
6 ft. 8 in—caught by William O. 
Hayes, Jr., Title Guarantee Company, 
Baltimore, on 27 lb. test line. 


Best Sailfish: 56 lbs., 7 ft., caught 
by C. C. DeWitt, Jr., East Bay Mort- 
gage Service, Inc., Oakland, Calif.** 


Best Dolphin: 26 \bs., 53 in., caught 
by James A. Cheek, W. A. McKinley 
Company, Dallas. 


Best Barracuda: 33 \|bs. 6 oz., 4 ft. 
7 in., caught by E. H. Warner, Aetna 
Life Insurance Company, Hartford. 


Best Kingfish: 23 lbs., 4 ft. 2 in., 
caught by B. G. McCloud, Jr., First 
National Bank of Chicago. 


Best Bonito: 12 lbs., 2 ft., caught 
by George W. Lubke, Jr., Daytona 
Beach. 

Judges were Chairman, R. E. 
Nitzsche, president, Rod & Reel Club, 
Miami; Allan Corson, fishing editor, 
The Miami Herald; Jim Dooley, fish- 
ing commentator for Station WTVJ; 
Merritt Hillard, fishing editor, Sta- 
tion WFTL; Ed Louys, fishing editor, 
Florida Sun; and Pat Sullivan, out- 
door commentator, Mutual Broad- 
casting System. 


And there was 
>> GOLF: The Miami group spon- 


sored the tournament at La Gorce 
Country Club and the movie, You 
Are Here, was there to record some 
hilarious shots of members playing. 
When that was finished the standings 
were (Continued on page 37) 


Top, that’s H. G. Bartz, Jr., Kansas City, 
getting his trophy for low gross in the golf 
tournament from M. D. Pattee, chairman 
of the Miami group’s golf committee. More 
than 130 played. 

Coming down a picture, that’s Mr. Pattee 
again giving the silver bowl award to Mrs. 
Louie Reese, Jr., of Birmingham for win- 
ning in the women’s division. 

And below, that’s Bill Hayes of Balti- 
more getting the fisherman’s award for his 
prize catch. 


**It’s only editorial modesty that prevents the 
editor from mentioning his own 46-lb., 7 ft. sailfish 
taken after Convention close from the Riptide with 
MBA Office Manager Clarice Rhode aboard. 
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Convention Time Is 
Time for Recognition 


There comes a time, at every 
MBA Convention, when the awards, 
the expressions of appreciation and 
the recognition of achievement take 
the center of the stage—and it is a 
moment of general satisfaction. At 
MBA’s 40th, there were more than 
the usual number. 


Lindell Peterson, president of the 
Chicago Mortgage Investment Com- 
pany, Chicago, and member of the 
board of governors, was given the 
1953 Distinguished Service Award. 
It was in recognition of his work as 
head of the Association’s educational 
program which, in 1953, embraced 
two Mortgage Banking Seminars at 
Northwestern University, a third at 
Stanford University, and a senior ex- 
ecutives course at New York Uni- 
versity. In addition, he originated 
and carried through to completion 
the new educational trust fund. 


Mr. Peterson is a graduate of the 
University of Illinois school of busi- 
ness administration and studied law 
at Kent College of Law. He is a 
past president of the Chicago MBA 
and vice president, Illinois chapter, 
American Institute of Real Estate 
Appraisers. The award was made by 
retiring president, Brown L. Whatley. 


>? Another Convention ceremony 
marked the admission of MBA’s 
2,000th member, a milestone in As- 
sociation’s records. The member firm 
turned out to be the Griffith Mort- 
gage Corporation of Macon, Ga., and 
Arthur Griffith, president, came to 
the rostrum to receive the special 
membership certificate prepared for 
the occasion. Suitably enough, the 
presentation was made by another 
Georgian, Robert Tharpe, Atlanta, 
who headed the Membership Com- 
mittee which set an excellent record 
in the year just closed. 


>> Next in line to be honored was 
President Whatley himself who in- 
coming President Clarke praised for 
his effort, inventiveness and resource- 
fulness during his administration of 
the highest Association office. It had 
been a year demanding the greatest 
ability and President Whatley had 


(Continued on next page) 








proved more than equal to the task, 
said Mr. Clarke. A certificate of 
appreciation was presented to Mr. 
Whatley along with a combination 
clock and barometer suitably en- 
graved. 


>> Still another ceremony marked 
the award of the third MBA Comple- 
tion Certificate in the Association’s 
educational program. It went to 
Walter Mahlstedt of the Teachers In- 
surance and Annuity Association of 
America and was granted because of 
his completion of MBA Mort- 
gage Banking Seminars and his prep- 
aration of a thesis accepted by the 
educational board. His subject was 
“Direct Placement of Industrial Se- 
curities by Mortgage Bankers” and 
will soon be available to members in 
booklet form. The two previous cer- 
tificates had been awarded to R. P. 
Russell of Houston and Delmond 
Olson of Des Moines. 


two 


>> Still another award was the one 
which came to W. J. Gauntlett, presi- 
dent of Sharon Mortgage Co., Chi- 
cago. At a luncheon sponsored by 
Connecticut General Life Insurance 
Co. Mr. Gauntlett was presented with 
a gift in appreciation of his firm’s 30 
years of association with the insurance 
company. Sharon is 
correspondent for Connecticut Gen- 
eral. The award was presented by 
Irving G. Bjork, vice president. 


mortgage loan 


Low gross was won by H. G. Bartz, 
Jr., Charles F. Curry and Company, 
Kansas City, Missouri; second low 
gross by J. B. Morgan, Molton, Allen 
& Williams, Inc., Birmingham; low 
net by N. J. Patten. 

Second low net was won by M. T. 
Sawtelle, Walker & Dunlop, Inc., 
Washington, D. C.; highest score was 
H. A. Darius, United Title & Mort- 
gage Guaranty Co., New York. 

In the Women’s Division Mrs. 
Louie Reese, Jr., Birmingham, won 
the silver bowl. 

And while it doesn’t come under 
the heading of outdoors, if you’re 
wondering who won those awards at 
the Westinghouse booth, Jack Vesper 
of Tulsa won the Mobilaire fan, Dave 
W. Evans of Chattanooga got the 
Cook-N-Fryer and Mrs. R. S. Hodge 
of Kansas City won the Westinghouse 
roaster. 
































































ame 3 
ct oe 8 $2 
= - ae 7 
> —--..... s 


TOs ee Ce UN (itn 
Sy aig 





>> MORE AND MORE WORK IS DONE IN THE COMMITTEES: 
No less than 15 met during the first three days of the Convention and the 
days preceding the opening. As inevitably happens when organizations be- 
come as large as MBA, more and more of the work is done in committee; 
and now the sub-committee is making its appearance. During the first three 
days, the 1953-54 committees held initial meetings and all were attended by 
President Clarke and Vice President Moir. In every case, a good start was 
made in shaping plans and policies for the future; and in most of them, the 
execution of those plans is now underway. Above, the Mortgage Servicing 
headed by Willis R. Bryant, the Legislative Committee headed by Robert H. 
Pease and the Research Committee headed by Howard E. Green. 

This year, via the sound motion picture,You Are Here, members were taken 
into several Committee rooms and briefed on objectives being sought and 
plans for attaining them. 
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UST suppose for a moment, sup- 
J pose that it’s last year and the 

MBA nominating committee is 
meeting to consider the nominees it 
will propose. Many names are in the 
hopper. Members are being screened, 
investigated and weighed from every 
The deliberations go 
reached. 


possible angle. 
on but no conclusions are 
The committeemen aren’t sure, can’t 
reach a The diversity of 
views and opinions seem to lead no 
where. It almost begins to look as 
though they could settle on no onc 


for top sopt. 


decision. 


Then, just suppose that in such an 


unheard of dilemma, someone got the 


advertisement in 
we're 


idea to insert an 

Tue Mortcace Banker. So 

still in the realm of fancy, mind you 
he wrote one that read like this: 


WANTED: A president for this As- 
sociation. Must be able to submit 
proof of highest capabilities, must be 
widely known among the member- 
ship, understand fully all facets of the 
mortgage business, exceptionally well 
versed every phase of Association op- 
eration, must show proof of willing- 
ness to contribute time and effort to 
Association’s work and make himself 
available at all times. Reply to Box 
XYZ, Tue Mortocace Banxker. 
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Now, just suppose this unbelievable 
train of events actually happened— 
then who could have qualified for the 
job? One man certainly could have 
and he happens to be the man the 
nominating committee—quickly and 
decisively and without any such riga- 
marole as this—actually did select for 
nominee for MBA president for 1953- 
54, William A. Clarke. 

He could have—but is the last per- 
son who would have said so—an- 
swered all the requirements of the 
advertisement. He’s been a member 
of MBA since 1931 and during that 
entire period—the years when MBA 
has grown from a relatively small 
organization into a large one—has 
been intensely active in its affairs. He 
knows every phase of its operation— 
there’s scarcely a committee on which 
he has not served. As a working mort- 
gage man, he’s as well known to the 
mortgage industry as anyone in the 
country, probably it’s safe to say he’s 
the best known. 

He runs a large and eminently suc- 
cessful mortgage firm of his own and 
every part of its operation has inter- 
ested him keenly, from selling to serv- 


MEET Mr. President 


icing and everything in between. No 
man better understands the great tie 
that binds the mortgage correspon- 
dent to the ultimate investor and the 
importance of that connection. He 
has made it his business to put him- 
self in the position of the investor and 
then understand what the buyer’s at- 
titude is, why he decides as he does. 


So, regardless of the qualifications 
which the fictitious advertisement set 
forth, the man who will head MBA 
this year could have filled every one 
of them because he’s a mortgage man 
from start to finish. 

The fact that he is so well known, 
his views so pronounced and so often 
enunciated from the platform, hap- 
pens to be a handicap when one starts 
to set down some notes about him. 
There seems to be little left to say. 
He’s spoken before more MBA 
meetings than any man in the Asso- 
ciation’s history—and that’s not for- 
getting some of our guests from the 
government agencies who have fa- 
vored us with their appearances on 
countless occasions. He likes people, 
like to talk with them and to them. 
As a result, anyone who’s been at- 
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tending MBA meetings these past ten 
years has heard him many times, feels 
he knows Bill Clarke well—so what 
is there left to say? 

Quite a bit at that. Quite a bit 
about him that one won’t hear from 
him. And a great deal that’s interest- 
ing. Starting at the beginning, Wil- 
liam Anderson Clarke (always before 
you have seen only that middle ini- 
tial, “A”) was born at Elizabeth, N. J. 
He was an only child, went to local 
Elizabeth schools. 


After graduation from high school 
where he had played center on the 
school’s victorious football team, he 
entered Swarthmore College, class of 
1917—and Swarthmore is still dear to 
his heart. Here he continued his foot- 
ball, managed the college newspaper, 
majored in chemistry and economics 
and, according to his wife, had a 
wonderful time with the girls. He 
finally concentrated on one of the 
Quaker co-eds who later became his 
wife. 

At college, we don’t know much 
about his grades but can guess they 
were pretty good because he’s been a 
studious fellow all his life and once 
remarked that, down deep in his 
heart, is a desire to teach. 

After college he went to work for 
DuPont, then for the Congoleum 
Company. At first he got some ex- 
perience in the plant, then went into 
sales. He did so well selling that the 
company sent him to Europe in 1920 
to try to sell Congoleum to the Ger- 
mans and the Russians. The Germans 
and the Russians, it appears, weren’t 
interested but Bill and his wife had 
a fine trip anyway. When Congoleum 
wanted Bill to head up an office in 
Texas after he returned from Europe, 
he resigned—a step he says he has al- 
ways regretted, because he’s sure that 
if he had gone to Texas in 1921 he’d 
be a millionaire today! 

Instead of seizing this golden op- 
portunity he went with the Metro- 
politan Life Insurance Company 
selling group life. One day a man 
asked Bill if he could get a mortgage 
from the.Met on a theatre he was 
building; if successful, the man would 
pay Bill more than his year’s salary 
as a life insurance salesman! 

“It must be,” said Bill, “that life 
insurance companies invest in mort- 
gages.” And sure enough, they did! 


The Met didn’t take the theatre loan 
but a lecal bank did, and Bill was in 
the mortgage loan business as of Jan- 
uary, 1922. 

After two years he had done so well 
that the Metropolitan made him their 
Philadelphia correspondent. Later on 
he sold loans to other life companies 
which made the Clarke Company 
their correspondent—Life Insurance 
Company of Virginia, State Mutual 
Life Insurance Company of Worcester, 
Continental American Life Insurance 
Company, Guardian Life Insurance 


any subject. But he’s completely tol- 
erant of the views of others. While 
he was chairman of the executive 
committee the past year he used a 
device of his Quaker training in han- 
dling the meetings. A subject would 
be explained and digested. Then 
Chairman Clarke would go around 
the table asking each member in turn 
how he felt about it. Then, in that 
patient calm manner which, as much 
as anything else, has caused people 
to come to him for advice and 
guidance, he would say that “I take 











The MBA Moirs, Clarkes and Whatleys 





Company and others. (He had to 
give up the Guardian account when 
he was elected to the Company’s 
Board in 1950.) 

The W. A. Clarke Mortgage Co. 
today has three offices in Philadelphia 
and branches in Harrisburg, York, 
Pittsburgh, Pa., and Camden, New 
Jersey. Besides the mortgage loan 
business, it does an active business in 
real estate and in insurance. 
Clarke board of 
two fire insurance companies, Para- 
mount and Germantown. 

What’s the Clarke philosophy, what 
are his ideas, where in his past ac- 
tions and his past thinking can we 
find the clues to some of the things 
we may expect during the coming 
year? These things aren’t difficult to 
find because MBA’s new president is 
plain spoken and never leaves any 
doubt as to his own conclusions about 


sales 
also serves on the 
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it the majority believe we ought to 
handle the matter this way.” 

The views of MBA’s new president 
have always been known—he has left 
no room for doubt as to how he felt 
on any public issue. Public housing, 
for instance. He’s against it, and for 
many reasons, some of which are 
rarely encountered in public discus- 
sions of this controversial issue. 

For one thing, he disapproves of 
the income limitation on occupancy. 
“Nothing but poor houses,” he says. 
“Public housing puts a premium on 
not bettering yourself. Some people 
will always have to be cared for, but 
there are many self-respecting, hard- 
working citizens who should not have 
the stigma of living this way. Yet 
they should have the advantage of 
decent housing at low rents.” 

He suggested to the American 
Friends Service Committee (Quakers) 
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chatting with one of his grand- 
He's a grandfather five times 
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daughters 
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He has always loved the soil and has spent 
much time in the past on his farm. 
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Fishing is something else for which he has 


a great passion. This isn’t his best catch. 


back in 1940 that their committee 
undertake a project in slum elimina- 
tion along the line of “self-help” in 
which the committee had _ experi- 
mented in the coal fields of western 
Pennsylvania, the coal miners doing 
the actual work of building their own 
homes. With the cooperation of a 
local Friends settlement in the section 
of Philadelphia selected for the ex- 
periment, and with the help of the 
City Planning Commission, City Re- 
development Authority, FHA, a Phila- 
delphia trust company, a savings fund 
society, construction company, local 
architect, and financiai contributions 
from businesses and individuals, the 
Committee has brought the first half 
of this undertaking near completion. 
Those who will live in the 100 apart- 
ments being reconstructed out of old, 
well-built houses, some dating to Civil 
War days when this was a prosperous 
part of Philadelphia, are doing 
enough of the work of rebuilding to 
account for the ten per cent down 
payment. The Quakers realize they 
are not solving the problem of the 
city slum but, as is often their custom, 
they are showing one way in which it 
can be done, how private capital, 
plus the slum dweller who needs a 
decent home and is willing to work 
for it, can cooperate to bring about 
better living conditions for people in 
our great cities. When it is finished 
the Committee will put down on 
paper what was done so that other 
groups of public-spirited citizens will 
know how to tackle the problem via 
private capital and self-help. Presi- 
dent Clarke’s contribution to the 
project has been the financing which, 
being something new, has involved 
many problems, some of which took 
him all the way to Congress and the 
White House. 


His Ideas of the Business 


Looking back, not over his long 
career in MBA and in the industry 
but just the past few years, some of 
his well-remembered remarks from 
the MBA rostrum show how closely 
he has been to the how 
accurately he guessed the trend to 
For instance, there was the 
time after the “accord” of March, 
1951, when he said: “For the first 


time in the lives of most of us in the 


business, 


come. 


mortgage business we are dealing in 
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a free market. The balance in our 
financial economy is shifting from 
government back to private enterprise 

an experience which few in the 
mortgage business know anything 
about.” 

There were other times and other 
occasions when he managed to get 
into a few words the meat of a cur- 
rent problem: “Ceiling rates of inter- 
est become floors. Instead of selling 
VA and FHA mortgages at premiums 
when money is cheap, the mortgage 
borrower should be getting a lower 
interest rate.” 





He is a dyed in the wool optimist. 


“We are inconsistent when we com- 
plain of controlled interest rates and 
then let government guarantee all the 
risk.” 

“Competition by lenders for mort- 
gage loans eventually becomes un- 
sound when it revolves around either 
who is going to make the largest loan 
or who is going to pay the largest 
premium for it. Our business will re- 
turn to a sound basis of operation 
when mortgage men are paid a fee 
by the mortgagor based upon the skill 
and quality of service he renders.” 


Always an optimist, members have 
heard him say, time and time again, 
year in and year out, that “I might 
sum up by saying that I think there 
will be a good demand for mortgages 
this year.” (And, incidentally, he pro- 
nounces the word “mortgage” in a 
way that no one else does). 


On other occasions he has set forth 
his deeply-held convictions in simple, 
easy to understand language: “I 
think the best method of keeping 
Communism out of this country is to 
have everybody own a little hunk of 
land, even though he only thinks he 
owns it, and even though he hasn’t 
really put up any dough at all.” 




























































“The change that occurs in people 
the minute they move out of the ten- 
ant class into the owner class—even 
though they paid nething down—is 
phenomenal. They become, in my 
opinion, good American citizens. 


How does this man relax, what in- 
him outside working hours 
which means outside mortgages? He 
loves to fish, in fact, just about every- 
thing holds an interest for him. He 
used to play golf, still does sometimes, 
but, declares a close associate, anyone 
who has played with him will not 
have much to say about his skill in 


terests 





But some things try his patience. 


this sport. He went in for farms and 
cows for twenty years or so; then, 
when he finally gave up hoping that 
his wife would do the gardening, he 
sold his farms and purebred Guernsey 
cows and took up perennials. Now 
he studies seed catalogues all winter, 
gets in his orders along with the 
income tax in March, and shortly 
thereafter may be found mornings, 
evenings, and week-ends on his knees 

in his garden. Another hobby is 
coionial architecture, and the surest 
way to get his dander up is to praise 
the modern ranch house. The Clarke 
home in Wallingford is a perfect ex- 
ample of the Pennsylvania colonial 
farm house. At the drop of a hat, he 
will visitors the hand-made 
hardware, the doweled door frames, 
and call their attention to the random 
width oak floors. Antiques collected 
by the Clarkes and some pieces in- 
herited from their families furnish 
“Crumwald Farm” appropriately for 
the period of its design. 

Politically, MBA President Clarke 
is a Republican. He is a member of 
the Union League, that stronghold 
of Philadelphia Republicanism. He 
but, at the same 
Some of his con- 


show 


is a conservative 


time, a liberal too. 





servatism would be labelled liberalism 
by some for he has no patience with 
some of the goings-on in Washington 
and elsewhere that he considers seri- 
ous threats to our basic freedoms. 


He is conservative in his personal 
appearance, mild spoken and always 
willing to hear what others think. He 
is careful in what he says to others. 
In operating his company he encour- 
ages new ideas. He encourages his 
150 employees to advance themselves 
through education; and if an em- 
ployee takes a course recommended 
by the department head, the com- 
pany pays half the tuition. 


He Lives Mortgages 
He 


phase of the mortgage business from 
sunrise until all hours at night. He 
keeps his organization informed pri- 
marily by memorandums which he is 
forever writing in long hand. How- 
ever, much of his time spent in the 
office with his va- 
rious department heads. 


The Clarkes, Bill and Eleanor, have 
three children, a son and two daugh- 
ters. All are married, and there are 
five grandchildren all under six years 
of age. Two other children have also 
been members of their family, the 
son and daughter of English cousins 
of Bill’s who spent the war years with 
them. The boy, now a grown man, 
returned to the United States in 1949 
and is once again a member of the 


Clarke household. 


So, this is Bill Clarke, the man who 
will lead MBA during the coming 
year, a year he thinks will be one of 
the most important our industry has 
experienced. A year of decision, he 
has called it, probably one of the most 
crucial the industry has ever faced 
from the standpoint of new legisla- 
tion. And that means, of course, 
some uncertainties. But there is one 
certainty ahead: Bill Clarke will be 
on the firing line, not missing a 
single challenge, shirking no responsi- 
bility, side-stepping no task and alert 
to every development that has mean- 
ing and significance for our industry. 
Of this we can be sure because MBA’s 
new president loves his business and 
also happens to be one of those long- 
time members of whom it can be 
rightly said, loves the Mortgage 
Bankers Association of America. 


works continually on some 


is in conferences 
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Right now he is thinking of the garden 
he'll plant next Spring. 


He has been known to ride to the hounds 
and here is proof of that statement. 







Another milestone in a life: A daughter is 
married, 
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Looking in on Some 


NEW MORTGAGE OFFICES 


URING the ups and downs of 
D the past two years in the mort- 
gage lending industry, one trend that 
became well established ten 
years or more ago never let up—the 
tendency of mortgage lenders just 


pretty 


about everywhere to modernize and 
streamline their plants. All over the 
country some of the brightest, most 
refreshing property improvements one 
encounters are mortgage loan 
offices. And a part of the trend has 
been, in many places, to get on a 


new 


ground floor location. 

From what THe Morrcace BANKER 
has been able to establish, improve- 
ment has meant money in the till be- 
cause too many have submitted enthu- 
siastic reports of successful results to 


doubt that the change to ground floor 
wasn’t advisable. 

Another example is the new San 
Francisco offices of the Marble Mort- 
gage Company (above). That’s the 
exterior on Montgomery Street, the 
reception room and the general office 
section. James P. Alger, president, 
said the company’s experience has par- 
alleled that of other firms which have 
moved to ground floor locations and 
that they’ve had business they never 
would have gotten in their previous 
upstairs location. Only thing he 
doesn’t like about the company pro- 
gram is the fire escape in the front 
but there was nothing they could do 
about that since the University of 
California has its extension school on 
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upper floors and it had to stay. 
Another new office is that of the 
Southeastern Mortgage Company in 
Miami. It’s completely air-condi- 
tioned and designed along modern 
lines. Here emphasis is on develop- 
ment of subdivision mortgages. De- 
partments have been arranged to offer 
the builder a complete mortgage serv- 
ice from planning the subdivision to 
the loan closings. (Page 42, below). 
Organized in 1950, the company 
started with three employees. Today 
the operation includes Southeastern 
Title Company, representing Title 
Guarantee Company of Baltimore 
and Dezell Insurance Agency, with a 





Air conditioning and new heating and 
lighting were the ingredients which the 
Tracy-Collins Trust Company of Salt Lake 
City used to give a bright new appearance 
to their offices. 


total of 27 employees. Mortgage clos- 
ings have exceeded $1,000,000 per 
month for the past year. 


The departmental arrangement al- 
lows the processing, closing, shipping, 
insurance and servicing phases to be 
separated, and yet each department 
is located so as to permit the personnel 
to work together conveniently. The 
posting machines have been housed 
to prevent the noise from disturbing 


the rest of the office. The file room 
is centrally located so as to be acces- 
sible to all departments. 


2> WHO OWNS THE LAND: Sev- 
enty per cent of the land area of the 
United States is privately owned, pri- 
marily by individuals. Included in 
this percentage is land in farms where 
the proportion of private ownership 
amounts to more than 92 per cent. 

Individuals (including partnerships 
and estates) are the predominant 
landholding class, owning 63 per cent 
of all the land in the country and just 
under 88 per cent of the land in 
farms. 


SERVING a Progressive, Dynamic 


Segment cf the Nation 


@ A leader in total 
volume of loans 


®@ Serving over 300 
principals. 


originated and 
n F.H.A., V.A. 


and Conventional 
loans serviced in 


this area. 


@ Nearly 8,000 indi- 
vidual loans total- 
ing $58,000,000. | 


We invite your investment considera- 
tion of Metropolitan Detroit mortgages 


of Detroit 


FIRST MORTGAGE CORPORATION 


1139 Penobscot Building ¢ Detroit 26, Michigan e WOodward 5-6770 


Ne. ig 
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So That You Will Know MBA Better 


President Clarke outlines here a program to give members a better 
understanding of the workings and activities of their Association 


By PRESIDENT WILLIAM A. CLARKE 


ECAUSE it’s sometimes easy to 

ret too close to the forest to see 
the trees, many Association members, 
I’ve discovered, often have a broad 
understanding of the Association’s 
general objectives but too frequently 
lack an appreciation of all the com- 
ponent parts of the organization. 
That is unfortunate because every ac- 
tivity, every undertaking and every 
objective is in some way directed to 
the advantage of one of our 
2,000 member organizations. 


every 


This, then, is an advance report of 
some future reports members will be 
reading in THe Mortcace BANKER 
in the months to come, detailed re- 
ports of our activities, how they are 
carried on, the objectives sought and 
the effort that is being expended to 
accomplish them. What is planned 
is to give our members a broader in- 
sight into their trade organization, 
take them behind the scenes in many 
activities, show them how each com- 
mittee functions, what it has done 
and the goals that still challenge their 
efforts. 

MBA these days represents, in a 
real sense, what all of us had 
the national 


very 
hoped it would become 
organization of mortgage lenders and 
investors representing a very substan- 
tial portion of the resources, experi- 
ence and personnel which embody 
mortgage banking today. Many single 
activities now are more important 
than the total of all Association ac- 
tivities not too many years ago. My 
own experience has indicated conclu- 
sively that not every member has a 
full appreciation of every department 
in which MBA operates; and I think 
each one should be fully informed so 
that both the Association and the 
member will benefit accordingly. 
That is why, as president, I will 
not submit a regular monthly report 
in Tue Mortcace Banker but am 
turning the 
committees and staff members to re- 


assignment over to the 


port on the specific activities under 
their jurisdiction. 

As I see it, the membership should, 
over the coming months, experience 
a sort of educational refresher course 
in the many activities which together 
have been largely responsible for our 
growth. For example, in some future 
issue you will find a rather detailed 
explanation, interpretation and anal- 
ysis of the way legislation affecting 
our industry originates and proceeds 
in Washington. Many members, I 
have found, are rather badly informed 
on this process; and since it represents 
a rather important matter for our 
consideration, we ought to under- 
stand it fully. Only in that way can 
every member lend intelligent and 
effective cooperation. 

Another thing that should prove of 
interest is the matter of Association 
finances—where MBA gets its rev- 
enue, how it is spent and what 
members receive from what they con- 
tribute. That’s another on this sched- 
ule of reports. 

Certainly a subject of interest will 
be the underlying philosophy and 
planning back of our educational pro- 
gram which I am sure all members 
regard as an accomplishment of the 
highest order. What are we trying to 
do, who are we serving, how well are 
we doing it and, if improvements can 
be made, what are they? 

Mortgage servicing is another—se- 
curing maximum efficiency at mini- 
mum cost probably is an objective of 
every servicer these days. MBA has 
been pursuing that objective for its 
members for some time now; and the 
success it has achieved has been pleas- 
ing to the Association and particularly 
to those who have taken advantage 
of the unique opportunities offered. 
But there is more to it than that. I 
want you to get a clearer picture of 
what your Association is doing and 
what it wants to do further for you. 


Another might be labeled the case 
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of the conventional loan. As you 
know, MBA has had a special com- 
mittee for this part of the mortgage 
business. In recent years the appeal 
of FHA and VA has, at times, almost 
monopolized our attention to the de- 
terminent of the traditional, time- 
honored conventional loan which 
might be termed the keystone of our 
business. There is much that we, as 
representatives of our industry, ought 
to be carefully considering as far as 
the conventional side of our business 
is concerned. But the problems in- 
volved are often staggering in their 
immensity; but that must not deter us 
because if it’s good for our business, 
we should tackle it regardless of the 
outlook for success. 

These, and many others, are some 
of the parts of your Association ma- 
chine which you ought to know more 
about so that it will be possible for 
you to be a better contributing mem- 
ber—and that in turn means a better 
Association with more advantages for 
you. 

Frankly, back of this idea is my 
hope that what you learn will stimu- 
late suggestions from you, will encour- 
age your increased interest in not only 
some particular activity but in all the 
efforts in which MBA is engaged. 
You are a member of one of the 
foremost trade organizations in the 
country, one which enjoys enormous 
prestige in the business and financial 
worlds, one whose composite view is 
respected and carefully heard in the 
councils of government. Your mem- 
bership is—as so many of us fully ap- 
preciate—a badge of distinction and 
a recommendation for your company. 
None of this would be true without 
the accumulated experience and 
countless thousands of man-hours of 
work which you as members have 
given to MBA. But there are always 
goals farther on to challenge our 
ingenuity and you will see them 
reflected in the work in which our 
various groups are now engaged. 


THE AVERAGE U.S. HOME 


And what a better home it is now! 


A look at some other 


facts, such as who made the largest proportionate post- 
war contribution to home financing (it was the life com- 
panies ) and how valuations have risen during the boom era 


HILE the typical home in the 

United States has long been a 
single-family detached residence, the 
figures show that this is more true to- 
day than ever. It has all necessary in- 
door plumbing facilities including hot 
running water and bath. It is in good 
repair. Chances are better than even 
that it has central heating. About 
four out of every five have mechani- 
cal refrigeration, and practically every 
home has a radio. More and more 
have television sets. 

The average home, too, is owner- 
occupied, a characteristic which ap- 
plies to more than half the dwelling 
units in the United States. Somewhat 
less than half of all homes are mort- 
gaged, but there are proportionately 
more mortgaged homes now than in 
1950. Reflecting the record housing 
boom since the end of World War II, 
about one home in every five now 
dates from the middle of the last 
decade. 

These are among the _ highlights 
of the Census Bureau’s housing data, 
but they give only an inkling of the 
vast improvement in housing that has 
taken place in recent years. The fig- 
ures do not touch on the tremendous 
volume of modernization work and 
additions, so much of it on a “do-it- 
yourself” basis, that has gone into 
millions of homes over the last decade. 
Nor is there data for such innovations 
and conveniences as home labor-sav- 
ing devices, freezers, and air-condi- 
tioning units, which have likewise 
enjoyed a boom. 

This housing record has been a 
product of a number of economic and 
social factors. Among these has been 
an abundance of mortgage money 
made available by private sources. 

Life insurance companies, savings 
and loan associations, and banks com- 


bined absorbed seven-eighths of the 
post-World War II increase in small- 
home mortgage debt and held ap- 





Mortgage Loans 
1945-52 


The following table shows the 
sources and trend of mortgage loans 
(in billions of dollars) one-to-four 
family nonfarm homes in the build- 
ing boom since the end of World 
War II: 


Amount of 
Debt Held % 
Lender 12/31/45 12/31/52 Gain 
Life insurance 
companies ....... $2.3 $11.8 422 
Commercial 
| 2.9 11.3 291 
Savings & loan 
“Se eae 5.2 17.6 241 
Mutual saving: 
in ccvacdaceo . Gan 6.2 226 
AH others ........ 6.4 11.3 77 
, i eEe AS $18.5 $58.2 214 


Note: Figures may not add to totals be- 
cause of rounding. 











proximately four-fifths of this debt 
at the end of 1952. 


Life companies made the biggest 
proportionate contribution of all pri- 
vate lenders to the supply of home 
mortgage loans in the post-war pe- 
riod. The total mortgage debt on 
one-to-four family nonfarm homes 
rose from $18.5 billion at the end of 
1945 to an estimated $58.2 billion at 
the end of 1952, an increase of 214 
per cent. The life companies alone 
supplied $9.5 billion of this increase, 
their home mortgage loans rising from 
$2.3 billion to $11.8 billion in this 
period for a gain of 422 per cent. 

This rate of gain was not only prac- 
tically double that of the national 
average but it was nearly half again 
as great as that of the commercial 
banks, which were the runner-up in 
percentage increase in holdings of the 
home mortgage debt in the 1945-52 
period. 

As a result of this development, the 

(Continued on page 51) 


AGE OF AMERICAN HOMES 





42% 


1919 or before 1920-29 





Percentage distribution of all 
dwelling units by period built 





1945-53 


1936-44 
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VITAL STATISTICS | 


Although business activity in October was high by all standards, there was no zip in the 
economic atmosphere. The beginnings of a possible sag, though slight, were present. Industrial 
production [1], for example, dropped from September to October this year in contrast to a slight 
rise a year ago. Wholesale prices, also down from September, were lower than a year ago, while 
the seasonal rise in department store sales was not enough to bring October’s figure up to that of 
1952’s October. 





' 
| The number of housing starts [4] continued to ease off, the extent of the slide increased by 
the fact that for the first month since 1947 no public housing was begun. For the year to date, 
| however, private housebuilding is still 900 units ahead of 1952. Year-end total for private units 
will not fall much under 98 per cent of 1952’s figure. 





Construction as a whole [3] remained a strong feature in the current situation, keeping its 7 
per cent lead over the 10 months’ period of last year. Despite a sag in residential volume, private 
construction was sustained by a new, contraseasonal peak in commercial building. Public build- 
ing also maintained its lead over a year ago. If the latest Department of Commerce forecast 
proves correct, 1953’s construction activity will top all records at $34.7 billion and will provide a 
substantial prop of $34.0 billion during 1954. 


Upward trends in mortgage activity gave no suggestion of a declining economy. The year’s 
steady climb in the amount of mortgage recordings [5] continued in September. FHA applica- 
tions and VA appraisal requests made substantial gains. Life insurance companies’ interest in 
VA loans was obviously quickening, with a larger number of acquisitions [6] in September than 
in any month since April 1952. The marked drop in bond yields during October [2] betokened 

| easier mortgage conditions ahead. 


| (1). General Business Indexes 
| without seasonal adjustment) 








—1953— —1952— First 10 Months 
October September October September 1953 1952 
Industrial production*®* ........ 235° 236? 233 232 237 216 
Wholesale prices** ........... 110.2? 111.0 111.1 111.8 110.1 111.9 
Department store sales**....... 115° 110° 120 113 102 99 





\ Sources: Federal Reserve Board, U. S. Department of Labor. 
*1935-39 = 100. **1947-49 = 100. *Estimated. PPreliminary. 


| (2). Bond Yields 


—1953— —1952— First 10 Months 
| October September October September 1953 1952 
| Long-term U. S. governments: 
3% 9% issue of May 1953, 
| NY Shit 3.06 3.19 - - - _ 
i Other long-term issues... .... 2.83 2.97 2.74 2.71 2.95 2.67 
| High-grade municipals 
| (Standard & Poor’s)......... 2.72 2.88 2.42 2.33 2.74 2.15 
| Moody’s corporates, total....... 3.45 3.54 3.22 3.19 3.44 3.19 
| Moody’s Aaa corporates........ 3.16 3.29" 3.01 2.95 3.22 2.95 





1} . —7e 
| Source: Federal Reserve Board. "Revised. 
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S| for the Mortgage Banker 


(3). Expenditures for New Construction Put in Place 
_ (millions of dollars ) | 


—1953— —1952— First 10 Months 
Oct.P Sept. Oct. Sept. 1953 1952 
I oon tng tea | Wine hace $2,113 $2,165 $2,007 $2,029 $19,577 $18,083 
Residential (nonfarm) ....... 1,045 1,077 1,051 1,045 9 836 9,134 
Nonresidential building ...... 516 506 44] 434 4,663 4,138 
2 Sere 423 428 375 381 3,689 3,342 
Farm and'otiier............. 129 154 140 169 1,389 1,469 | 
Pris Foe fee ibaa 1,110 1,125 1,087 1,131 9,560 9.147 
NG i eich eid ab archos $3,223 $3,290 $3,094 $3,160 $29,137 $27,230 





Source: U. §. Departments of Commerce and Labor. Preliminary. 


(4). Number of Nonfarm Housing Units Started 








—1953— —1952— First 10 Months 

Oct.P Sept. Oct. Sept. 1953 1952 
PNR 568 isos Dac naka 88,000 89,000 99,200 99,200 919,500 918,600 | 
RS os tect atat hia aang. 0 3,000 1,900 1,600 32,600 50,800 | 
EE ak et atil at a co Gane 88,000 92,000 101,100 100,800 952,100 969,400 





Source: U. S. Department of Labor. Preliminary; figures are revised three months after issuance. 


(5). Recordings of Nonfarm Mortgages of $20,000 or Less 
(millions of dollars) 





—1953— —19§2— First 9 Months 

Sept. Aug. Sept. Aug. 1953 1952 
Savings and loan associations. . . $ 654 $ 671 $ 593 $ 592 $ 5,574 $ 4,759 
Commercial banks ............ 315 310 316 313 2,779 2,654 
Insurance companies . ....... 125 122 118 119 1,117 1,044 
Mutual savings banks.......... 123 111 103 109 963 804 
coco Ra cedaw $1,729 $1,709 $1,588 $1,598 $14,831 $13,244 


Mortgage companies and others. 512 495 457 465 4,398 3,983 | 
~ $4 640 0-0 
Source: Home Loan Bank Board. | 


(6). Nonfarm Mortgage Acquisitions by Life Insurance Companies 
__ (millions of dollars) 





—1953— —1952— First 9 Months 
Sept. Aug. Sept. Aug. 1953 1952 
ben aie Mintighaiads thuienatenaineds $ 57 $ 62 $ 79 $ 66 $ 633 $ 634 
TK saad daginas bohahobmpees 40 32 12 29 278 346 
QR esha id cicinscadniain’ 192 185 189 190 1,938 1,677 
Ce ee $289 $279 $280 $285 $2,849 $2,657 





Source: Institute of Life Insurance. Data include nonresidential as well as residential mortgages. 


(7). Applications to FHA for Insurance on New Construction, and 
Appraisal Requests to VA on New Construction 
(number of units) 





—1953— —1952— First 10 Months 

Oct. Sept. Oct. Sept. 1953 1952 
FHA applications ............. 21,950 18,041 27,780 26,720 285,556 266,508 
Units in home mortgages... .. 17,621 16,069 24,921 22,588 226,934 220,504 
Units in project mortgages. . . 4,329 1,972 2,859 4,132 58,622 46,004 
VA appraisal requests ......... 19,270 17,768 19,904 18,883 209,869 189,957 








Sources: Federal Housing Administration, Veterans Administration. 
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Let Marketplace Determine the Rate 


“Regulation of interest rates be- 
longs in the marketplace,” MBA Pres- 
ident William A. Clarke told an in- 
dustry-wide real estate conference in 
Detroit, “and interest rates on FHA- 
insured and VA-guaranteed loans 
should be allowed to fluctuate with 
the market.” 

He also paid his respects to the 
CRY. “If a veteran wants to pay a 
little more for a house than someone 
at the VA tells him he should, he 
ought to be allowed to do so,” he 
said. “The present shortage of mort- 
gage money is merely a return to the 
normal situation after wartime ab- 
normality.” He did not foresee any 
rapid changes in the demand and 
supply situation. 

Listening throughout to Mr. 
Clarke’s talk was Congressman Jesse 
Wolcott, whose House Committee is 
concerned with the problems raised. 
In his dinner speech, Mr. Wolcott 
cheered his hearers with the statement 
that “The Federal Government in the 
foreseeable future will never make 
direct housing loans.” 

He assured the audience also that 
there will be no resumption of con- 
sumer credit control short of an emer- 
gency such as war. “We in Washing- 
ton,” he said, “are determined to give 
the American system a chance to 





work. We are trying, quietly and con- 
fidently, to reverse the processes which 
brought on inflation. We are going 
through a transition period from in- 
flation to stabilization.” 

He said the Government would be 
very glad to drop FNMA, and even 
FHA and VA, but predicted aboli- 
tion of the latter two was a highly 
controversial matter which might take 
a long time to settle. “At any rate,” 
he concluded, “it is the goal of the 
Eisenhower administration to remove 
as quickly as possible all direct and 
indirect controls over the creation and 
use of credit.” 

The meeting was described by Pres- 
ident Clarke as holding great poten- 
tialities for better understanding be- 
tween mortgage bankers and the 
sources of much of their business. 

Dubbed an “industry-wide real 
estate conference,” it was arranged 
jointly by the Detroit MBA, the De- 
troit Real Estate Board, Detroit Chap- 
ter of the Society of Residential Ap- 
praisers and two regional real estate 
associations in Detroit. Alfred F. Tay- 
lor, Detroit MBA president, was re- 
sponsible for the financing end of the 
program. 

Several hundred real estate brokers, 
salesmen, appraisers and mortgage 
bankers attended the afternoon panel 


Detroit News Photo 
2? AT DETROIT’S MEETING: Donald F. Moore, Chicago broker; Dean 
Arthur M. Weimer of the Indiana University School of Business; Arthur F. 
Bassett, moderator and former president, Detroit MBA; and President Clarke. 
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session to hear Mr. Clarke, Dean Ar- 
thur M. Weimer of the Indiana Uni- 
versity School of Business Administra- 
tion, and Donald F. Moore, Chicago 
broker, with Arthur F. Bassett, former 
DMBA president as moderator. 

The group came together looking for 
answers to questions asked repeatedly 
and more insistently in recent weeks: 
““‘Why are mortgage funds tight?” 
“Why, after a long campaign for a 
raising of the FHA and VA interest 
rates from 444 and 4 per cent to 4% 
per cent, has the actual raising of the 
rate brought out no more money for 
these Government guaranteed loans?” 
“Is mortgage money going to become 
more plentiful in the near future?” “Ts 
FHA and VA money going to be more 
plentiful without a further raise in 
the rate?” and others equally disturb- 
ing to real estate people who have 
not been reached with adequate ex- 
planations by those in the mortgage 
business. Harold Hallet 


E. R. Richmond Is New 
Head of Memphis MBA 


E. R. Richmond, president, E. R. 
Richmond & Co., has been elected 
president of the Memphis MBA to 
succeed Carl A. Robinson. Max B. 
Ostner, vice president, Jas. E. Me- 
Gehee & Company, was elected vice 
president and Snowden Boyle, Jr., 
vice president, Boyle Investment Com- 
pany, was named secretary-treasurer. 
Mayor Frank Tobey made the prin- 
cipal address at the annual meeting. 


Fred A. Robinson Is 
Head of Seattle MBA 


Fred A. Robinson, assistant secre- 
tary, Washington Mutual Savings 
Bank, was elected president of the 
Seattle MBA. Harry L. Shaw, vice 
president, Olympic National Life In- 
surance Co., was named vice presi- 
dent and William Branigin, assistant 
secretary-treasurer, Carroll, Hedlund 
& Associates, Inc., secretary-treasurer. 

Trustees are Sheffield Phelps, vice 
president, Securities Mortgage Com- 
pany; Ross Williams, vice president, 
National Bank of Commerce; Don- 
ald K. McClure, vice president, Pru- 
dential Mutual Savings Bank; and 
Harold C. Kean, president, Ballard 
Federal Savings & Loan Association. 


-~.rs 


N. J. Governor Gives 
Praise to Lenders 


Governor Alfred E. Driscoll of New 
Jersey was the guest of honor at the 
Fall meeting of the Mortgage Bankers 
Association of New Jersey in Newark 
and took occasion to praise mortgage 
lenders and lending institution repre- 
sentatives for “the exceptional job 
done in the financing of needed 
homes in our growing state.” 

Driscoll was introduced by Milford 
A. Vieser, vice president, Mutual 
Benefit Life Insurance Co. and for- 
mer president of the New Jersey 
MBA. Leslie M. Steele, president of 
the Association, conducted the meet- 
ing, presenting guests including presi- 
dents of various state trade organi- 
zations and directors of FHA and VA. 


Summit County MBA 
Suggests a VA Plan 


to the dilemma in VA 
not an increase in rate— 
which probably couldn’t be accom- 
plished anyway—or more direct lend- 
ing by the government but an ex- 
emption from income tax of interest 
received on loans made to veterans 
under the GI bill, in the opinion of 
the Summit County (Akron, Ohio) 
Mortgage Association. This idea was 
expressed in a resolution adopted and 
directed to Congressman William H. 
Ayres. 


Solution 
loans is 


“It was the feeling of our group 
that the rate would not be further 
increased. Also, that it would be im- 
practical, almost impossible, cumber- 
some, burdensome, expensive and so- 
cialistic for the federal government to 
attempt to make loans direct to these 
veterans on a large scale, and to 
service all these loans to the satisfac- 
tory completion. 

“Since it is impossible for mort- 
gagees to increase net earnings by 
reducing expenses there seems left 
only one solution to this problem: 
to secure exemption from income tax 
on interest received on loans made to 
veterans under the Servicemen’s Re- 
adjustment Act of 1944. 

“It was the opinion of the group 
that the loss of this revenue would 
not equal the additional expenses 





>> AT THE NEW JERSEY MBA: Upper dias, the Association’s officers: 
Philip Zinman, treasurer; Francis R. Steyert, first vice president; Leslie M. 
Steele, president; Governor Alfred E. Driscoll; Milford A. Vieser, past presi- 
dent (1952); Frederic S. Bayles, second vice president; and Charles J. Horn, 


executive secretary. 


Lower Dias: Edward J. English, president, Home Builders Association of 
Metropolitan New Jersey; Robert E. Scott, president, New Jersey Association 
of Real Estate Boards; John G. Lawley, president, New Jersey Savings and 
Loan League; Edward T. Curry, president, State Bar Association of New 
Jersey; William J. Kinnamon, treasurer, New Jersey Bankers Association; 
Howard D. Biddulph, president, New Jersey Savings Bank Association; 
Joseph F. O’Hern, manager, VA Regional Office of New Jersey; and Dennis 
Maloney, president, New Jersey Title Insurance Association. 


Below: Mr. Vieser, Governor Driscoll and Mr. Steele. 





that the federal government would 
be put to if it were possible and prac- 
tical for it to make loans to these 
veterans direct on a large scale.” 

>> UP THE LADDER: Life Insur- 
ance Company of Virginia announced 
a change in its mortgage loan division. 
R. Meade Christian, mortgage loan 


division, was advanced from assistant 
secretary to assistant vice president. 
After considerable experience in mort- 
gage banking, Mr. Christian became 
associated with his company in 1933. 
For several years he was regional 
manager in charge of the company’s 
mortgage loan agency in Detroit and 
in Chicago. 
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Maybe We Don’t SELL MORTGAGES 
Hard Enough 


They're top investments, anyway you look at it. But 
how good a job are lenders doing in selling them? 


{11S year the bond market has 

resembled its traditionally wide- 
swinging brother—the stock market— 
in its volatility. 

The advent of relatively free mar- 
kets in fixed-income securities has 
brought into focus the vastly differing 
investment policies pursued in late 
years. At the same time, greater light 
has been shed on the acumen shown 

or its lack. 

Finance committee members of 
those institutions which have invested 
heavily in mortgages can take justi- 
fiable pride in the greater liquidity 
which mortgages have shown over 
long term bonds. And, of course, 
their yields have been higher than 
short term bonds. 

With improving returns the 
few years—notably this year—run- 
offs in mortgage accounts have fur- 
nished substantial funds for reinvest- 
ment on better terms. Contrariwise, 
long-term bond values have melted 
drastically in the marketplace and 
have largely “frozen” major portions 
of many portfolios. 

In the September issue of Tue 
MorTcace BAankKeER, E. Sherman 
Adams reminded us that despite the 
firming of interest yields for several 
years now, they are still historically 
low. This is particularly true after 
such a boom as we have been expe- 
riencing. (Since June, a substantial 
reversal in the yield hardening has 
taken place, of course, following the 
drastic price erosion in the Spring.) 

Wisdom would seem to dictate, 
therefore, that the thrift institutions 
look increasingly to mortgages to give 
true liquidity and furnish substantial 
cash every year from run-offs, for re- 
investment or for emergency demands. 

L. Douglas Meredith, executive 
vice president of The National Life 
Insurance Company, defines liquid- 
ity of a portfolio as “the attribute 
which makes a sufficient portion of it 


last 


By ROBERT M. METCALF, JR. 


Guaranty Mortgage and Trust 
Company, Memphis 


convertible into cash within a reason- 
able time by regular payments or 
self-liquidation, prompt sale without 
substantial loss, or by use as collateral 
for loan purposes to meet the institu- 
tion’s maximum requirements for 
cash.”* 

How would one consider the cri- 
terion of “prompt sale without sub- 
stantial loss” when applied to bonds, 
after this year’s experience? As for 
mortgages, Mr. Meredith concludes 


bute of Mortgage Loan Portfolios’? in The Journal 


of Finance for December, 1950. 


that they furnish “a higher degree of 
liquidity than is generally recognized. 
It then follows that a more substan- 
tial proportion of a portfolio may be 
invested in mortgage loans than 
would be desirable in the absence of 
this liquidity and that an increased 
rate of return on the entire invest- 
ment portfolio may be obtained.” 
What would happen in a time of 
severe monetary crisis, with depressed 
business, contraction of credit (money 
supply) and unusually heavy demands 
for cash by the depositor or policy- 
holder? (May fate and good sense 
avert such an eventuality, with the 
further socializing of the U. S. that 
would result. Any national leadership 





*NONE AVAILABLE. 





Maturity Percentage Net Yield Approx. Yield Yield Yield 
in of 25 Year on 4/4,% vei Pattern on Advantage Advantage 
Years 4% Percent Mortgage Pattern on AA (Moody of Mort of Mortgages 

Amorti after ‘2% U.S. Treasury Rated) over U.S over AA 
Mortgage Servicing, Bonds to Industrials & Treasury Securities 
Repaid in “UI Home Maturity Eqpt. Trust Bonds 
Each Year Office Cost Indicated Certificates 
l 2.22% 3.75% 1.35% 2.05% 2.40% 1.70% 
2 2.32 3.75 1.55 2.35 2.20 1.40 
§ 2.43 3.75 1.85 2.55 1.90 1.20 
4 2.54 3.75 2.30 2.65 1.45 1.10 
5 2.65 3.75 2.35 2.725 1.40 1.025 
6 2.78 3.75 *2.44 2.775 1.31 975 
7 2.90 3.75 *2.52 2.825 1.23 925 
8 3.04 3.75 2.60 2.85 1.15 90 
9 3.18 3.75 2.66 2.875 1.09 875 
10 3.32 3.75 *2.67 2.90 1.08 85 
11 3.47 3.75 *2.68 2.925 1.07 825 
12 3.63 3.75 *2.69 2.95 1.06 80 
13 3.80 3.75 *2.70 2.975 1.05 775 
14 3.98 3.75 2.71 3.00 1.04 75 
15 4.16 3.75 2.77 3.02 98 73 
16 4.35 3.75 2.79 3.04 6 71 
17 4.55 3.75 2.81 3.06 94 69 
18 4.76 3.75 2.83 3.08 92 67 
19 4.98 3.75 2.84 3.10 91 65 
20 5.20 3.75 * 3.12 63 
21 5.44 3.75 ™ 3.14 61 
22 5.69 3.75 ag 3.16 59 
23 5.96 3.75 ad 3.18 57 
24 6.23 3.75 ° 3.19 56 
25 6.42 3.75 © 3.20 55 
(3.02 on 30 yr. 
bonds) 
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we would have from now on should 
be eminently aware of the dangers. ) 

Here again, mortgages would prove 
their superiority. Besides amortiza- 
tion in the entire mortgage account, 
distress in VA’s should result in the 
acquisition of cash, and guaranteed 
mortgages should rank with govern- 
ment bonds as targets for government 
supporting measures. 

To contrast the yields of mortgages 
and bonds, the latter purchased with 
maturities to achieve the same liquid- 
ity as mortgages, the table on page 50 
is interesting. 


AVERAGE U. S. HOME 

(Continued from page 45) 
life companies were the second largest 
holder of home mortgages at the end 
of 1952 as against fourth in 1945. 
And while making this contribution 
to better housing, the life companies 
were also making available billions of 
dollars of loans to business and in- 
dustry for expansion and were in- 
creasing their holdings of farm mort- 
gage loans. 

One of the signs of the times in 
the housing field is the extent that 
home valuations have risen over -the 
last decads in response to the increase 
in construction costs and the advance 
in the general price level. The Bu- 
reau of the Census placed the median 
valuation of all non-farm occupied 
dwelling units at $7,354 in 1950 as 
compared with $2,996 in 1940. 

The median ‘valuation for all occu- 
pied urban dwelling units in 1950 
was about $1,000 higher than that 
for all non-farm homes, but in many 
city areas the figure was very much 
higher. The median for dwelling 
units in the Stamford-Norwalk urban- 
ized area, for example, was $14,519 in 
1950, the highest in the country, as 
compared with the national median 
of $8,380 for all urban dwellings in 
that year. Washington was close be- 
hind with $14,373, followed by Hart- 
ford with $13,425, New York with 
$12,529 and Chicago with $12,502. 

More than half the homes had val- 
uations of over $10,000 in 16 other 
urbanized areas. These were Albany- 
Troy, Boston, Bridgeport, Cincinnati, 
Cleveland, Los Angeles, Madison, 
Milwaukee, Minneapolis-St. Paul, 
New Britain-Bristol, New Haven, Ni- 
agara Falls, San Francisco-Oakland, 
San Jose, Syracuse, and Waterbury. 


MBA 1954 MEETINGS 
(Continued from page 27) 

August 22-27, 1954, School of 
Mortgage Banking, Course I, Stan- 
ford University, Stanford, California. 

The Conferences and Clinics will 
be under the direction of the Clinic 
Committee headed by Franklin D. 
Richards, Chairman, Franklin D. 
Richards & Associates, Washington, 
D. C. Vice chairmen are Ralph E. 
Bruneau, Phoenix; Robert B. McCall, 
Baton Rouge; W. Braxton Ross, Den- 
ver; Peter V. Cloke, New York; and 
Maurice A. Pollak, Chicago, and the 
committee includes the foliowing: S. 
P. Applewhite, Jr., Phoenix; Rome 
Moretti, San Francisco; Richard M. 
Hurd, New York; George W. De- 
Franceaux, Washington; Robert H. 
Pease, Detroit; Robert W. Warren 
Jackson, Mississippi; Kenneth J. Mor- 
ford, Seattle; and Milton S. Olson, 
Des Moines. 

The educational program will be 
under the direction of the Educa- 
tional Committee headed by Walter 
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C. Nelson, Eberhardt Company, Min- 
neapolis, general chairman. Vicc 
chairmen are Martin O. McKevitt, 
Chicago, for the Schools of Mortgage 
Banking; Robert E. Smith, Newark, 
for the NYU Senior Executives 
Course; and Ralph B. Wright, Salt 
Lake City, for the Stanford School 
of Mortgage Banking. Other mem- 
bers include Harry G. Baldwin, Se- 
attle; Lon Worth Crow, Jr., Miami; 
Lawrence G. Gillam, New York; D. 
R. Olsen, Des Moines; Carey Wins- 
ton, Washington; Willis R. Bryant, 
San Francisco; Richard B. Duckett, 
Washington; Theodore M. Wilson, 
Chicago; R. P. Russell, Houston; 
Theodore H. Buenger, Chicago; Jerry 
B. Frey, Jr., Dallas; Newton S. Noble, 
Jr., Chicago; James J. Harrigan, Eliz- 
abeth, N. J.; and Alexander Whittle, 
Los Angeles. 

A more detailed announcement of 
the first event, the NYU course, has 
just been sent to members. 


UIRED BY THE ACT 
1912, AS AMENDED BY 
1933, AND JULY 


STATEMENT RE 
OF AUGUST 24, 
THE AC pS oe MARCH 3, 


2, 1946, (Title 39, United States Code, Section 
233) SHOWING THE OWNERSHIP. MAN- 
AGEMENT, AND CIRCULATION OF Tue 


Mortcace Banker. vublished monthly at Chicago, 
Ill., for Oct. 1, 1953. 

1. The names and addresses of the publisher, 
editor, managing editor, and business managers 
are: rae, 2 ortgage Bankers Association of 
America, 111 me St., Chicago 2, 
Ill.; Editor, Ahan Dy Knott, 111 W. Washing- 
ton St., Chicago 2, Ill. Managing Editor, None; 
- Business Manager, None. 

. The owner is: (If owned by a corporatio-. 
its. ‘name and address must be stated and also 
immediately thereunder the names and addresses 
of stockholders owning or holding 1 per cent or 
more of total amount of stock. If not owned by 
a corporation, the names and addresses of the 
individual owners must be given. If owned by 
a partnership or other unincorporated firm, its 
name and address, as well as that of each 
individual member, must be given.) Mortgage 
Bankers Association of America, an Association 
not for profit, 111 W. Washington St., Chicago 
2, Illinois; Brown L. Whatley, President, 111 W. 
Washington St., thicago Illinois; A. 
Clarke, Vice President, 111 W. Washington St.. 
Chicago 2, Illinois; George H. Patterson, Sec- 
retary-Treasurer, 111 W. Washington St.. Chi- 
cago 2, Illinois. 

3. The known bondholders, mortgagees, and 
other security holders owning or holding | per 
cent or more of total amount of bonds, mort- 
gages, or other securities are: (If there are none, 
so state.) None. 

4. Paragraphs 2 and 3 include, in cases where 
the stockholder or security holder appears upon 
the books of the company as trustee or in any 
other fiduciary relation, the name of the person 
or corporation for whom such trustee is acting; 
also the statements in the two paragraphs show 
the affiant’s full knowledge and belief as to the 
circumstances and conditions under which — 
holders and security holders who do not ap 
upon the books of the company as trustees, old 
stock and securities in a capacity other than that 
of a bona fide owner. 

5. The average number of copies of each issue 
of this publication sold or distributed, through 
the mails or otherwise, to paid subscribers during 
the 12 months preceding the date shown above 
was: (This information is required from daily. 
weekly, semiweekly, and triweekly newspapers 
only.) 10 

Georce H. Knorr 
Editor 


Sworn to and .  'm before me this 15th 


day of September, 1953. : 
Clarice Rhode, Notary Public 
(My commission expires April 20, 1955.) 
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George W. DeFranceaux, presi- 
dent. Frederick W. Berens, Inc., 
Washington, D. C., announced the 
following appointments and promo- 
tions: Benjamin N. Knupp, Roanoke, 
as officer in charge of mortgage sales. 
He will represent the firm in the New 
Jersey, New York and New England 
areas and will have offices in New 
York City. George Hill was ap- 
pointed manager of the property 
management department. Robert 
Seldon, formerly assistant cashier, 
was appointed manager of the Col- 
lection Department. Gerald A. Mar- 
tin was appointed Assistant Cashier. 

Willis C. Post was elected a vice 
president of Providence Institution 
for Savings at the annual meeting. 
Thomas F. Black, Jr. was named first 





G. W. Van Saun W. C. Post 


vice president and George E. Levine 
was named vice president. Mr. Post 
heads the institution’s real estate and 
mortgage loan department and is a 
member of MBA’s FHA committee 
and the mortgage committee of the 
National Association of Mutual Sav- 
ings Banks. 

Grant W. Van Saun, elected a vice 
president of Irving Trust Company 
in 1950, has been named vice presi- 
dent in charge of the mortgage and 
real estate division. 

Florence N. Stokes has been elected 
president of D. L. Stokes & Com- 
pany, Inc., Atlanta, to succeed her 
late husband, D. L. Stokes. 

Davis Lee Stokes has been elected 
Conyers, vice 
Stokes, vice 


vice president; C. T. 
and Jj. E. 


president and secretary. 


president; 
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Joseph Weintraub, president, Amer- 
ican-Equity Insurance Group, Miami, 
announced the appointment of Ray 
K. Davis as vice president and agency 
director. 


Mr. Davis was previously associ- 
ated with the Penn-Liberty Insurance 
Company as President, and was for- 
merly vice president of the North 
Star Reinsurance Company of New 
York City. For 18 years, he was as- 
sociated with the Fidelity & Guar- 
anty Company of Baltimore, Mary- 
land. 

Chicago Title & Trust Co. elected 
Paul W. Goodrich president and chief 
executive officer of the company. Mr. 
Goodrich has been vice president and 
manager of the company’s title divi- 
sion since 1947. 

Holman D. Pettibone, 
for the past 22 years, 
chairman of the board. 

John D. Binkley, vice president, 


was named manager of the title divi- 


president 


was named 


sion. 

The new president began his ca- 
reer with the organization 22 years 
ago as a preliminary examiner in the 
title division. He was appointed as- 
sistant vice president in 1945 and 
vice president in 1947. 

Mr. Pettibone, new chairman, has 
held a prominent place in the real 
estate and financial life of Chicago 
and the Middle West for the past two 
decades. 

He joined the company as a college 
graduate in 1911. Just 20 years later, 
in 1931, he became president of the 
company at a time of severe nation- 
wide economic depression. His direc- 
tion of Chicago Title & Trust through 
these difficult years brought the com- 
pany to its present position of finan- 
cial strength as reflected by its last 
published financial statement show- 
ing assets in excess of $48 million. 
The company and its predecessor 
companies have issued title guarantee 
policies on property in Cook County 


since 1888. 


1953 


Robert H. Bolton, executive vice 
president, Rapides Bank & Trust Co., 
Alexandria, La., has been elected 
chairman of the executive commit- 
tee of the State Bank Division of the 
American Bankers Association. 


New Members in MBA 


Now with the 2,000th mark 
reached and passed, the Association’s 
growth moves into a new period. As 
far as size goes, MBA has reached 
the upper bracket. The new Mem- 
bership Committee, headed by Lin- 
dell Peterson of Chicago, is making 
extensive plans to continue the ex- 
pansion of the MBA roster. New 
members admitted include: 

ARKANSAS—Little Rock, Adams and 
Howard Company, Inc., 107 Main Street. 
CALIFORNIA — San Diego, Percy H. 
Goodwin Company, Suite 300, First Na- 
tional Bldg., Ewart W. Goodwin COLO- 
RADO — Denver, Western Securities 
Company, 415 Security Bldg., Hubert 
F. Thomas, vice president. CONNECTI- 
CUT—Hartford, The Lomas & Nettleton 
Company, 125 Trumbull Street, Albert N. 
Rohnstedt, vice president; Manchester, 
First National Bank of Manchester, 595 
Main Street, Edward J. Lehan, vice presi- 
dent; Stamford, The Lomas & Nettleton 
Company, 76 West Park Place, John W. 
Lomas, assistant treasurer. DELAWARE 

-Wilmington, Benjamin N. Brown, at- 
torney, 1003 West Street. DISTRICT OF 
COLUMBIA — Washington, Thomas J. 
Fisher & Co., Inc., 738 15th Street, N. W., 
Robert W. Savage, president. FLORIDA 
—Miami, Midwest Mortgage Company, 
1040 Biscayne Boulevard. GEORGIA— 
Macon, Griffith Mortgage Corporation, 
737 Walnut Street, Arthur Griffith, presi- 
dent. MICHIGAN — Detroit, Equitable 
Detroit Company, 2274 National Bank 
Building, Oliver D. Marcks, president. 
MINNESOTA — Minneapolis, North 
American Life and Casualty Company, 
1750 Hennepin Avenue. NEW JERSEY— 
Trenton, The Trenton Saving Fund So- 
ciety, 123 East State Street, Reuben R. 
Carter, secretary; Union City, Common- 
wealth Trust Company, 2200 Bergenline 
Avenue, William A. Halsch,. NEW YORK 
—New York, Sincerbeaux & Shrewsbury, 
63 Wall Street, Robert S. Tyson, Partner. 
OHIO — Dayton, The Guarantee, Title 
and Trust Company, 421 Realty Building, 
R. E. Murtaughe PENNSYLVANIA— 
York, W. A. Clarke Mortgage Co., Room 
9-10, 116-118 East Market Street, Earl P. 
Herting, manager. TENNESSEE—Mem- 
phis, Gill Realty Company, Inc., 121 Jef- 
ferson, R. C. Gill, president. TEXAS— 
Dallas, The Law Office of DeBusk and 
DeBusk, 342 Rio Grande National Build- 
ing, Manuel DeBusk; Dallas, National Life 
Insurance Company, 1132 Irwin-Keasler 
Building, Neil Thomason, district super- 
visor. VIRGINIA—Richmond, Christian, 
Barton, Parker & Boyd, attorneys at law, 
506 Mutual Building, Alex W. Parker, 
partner. 


Change of name from Murphey Favre 
Mortgage Co. to INTERMOUNTAIN 
MORTGAGE CO., Spokane, Washington. 


~~) 
.. a 
SS; 











Make it the Biggest Bonus ever— 
Give it in U.S. Savings Bonds 


If your company is one of the more than 45,000 companies 
that have the Payroll Savings Plan you know what your 
employees think of Savings Bonds—they spell it out for 
you every month in their Savings Bond allotments. 

If you don’t have the Payroll Savings Plan, and are won- 
dering whether your people would like to receive their 
bonus in Bonds, here are a few significant facts: 

—every month, before they get their pay checks or 
envelopes—8.000,000 men and women enrolled in 
the Payroll Savings Plan invest $160,000,000 in 
U. S. Savings Bonds. 
the ranks of Payroll Savers are growing: On June 
30th sales of $25 and $50 Savings Bonds. the sizes 
purchased chiefly by Payroll Savers, were 6% and 
9% higher than in the corresponding period of 


1952. 


—Payroll Savers hold their Bonds: 75% of the 
$7,400,000,000 Series E Bonds which had matured 
up to June 30, 1953, were being retained by their 
owners beyond maturity under the automatic ex- 
tension program. 


—on June 30, 1953, the cash value of Series E and H 
Bonds—the kind sold only to individuals —totaled 
$36,048,000,000, a new high. 


It costs no more to give your Christmas Bonus in Savings 
Bonds. To the Payroll Saver, and to the man who buys his 
Bonds at a bank (because his company does not provide 
the Payroll Savings Plan) a One Hundred Dollar Savings 
Bond looks bigger and better than a check for $75. Make 
this a merrier Christmas for every employee. Give the gift 
that keeps on giving. 


The United States Government does not pay for this advertising. The Treasury Department 
thanks, for their patriotic donation, the Advertising Council and 


“Mortgage Banker 





TITLE INSURANCE 


For the Real Estate Owner 
and Mortgage Banker 


A Policy of Title Insurance, in addition to its pro- 


tection against title losses, facilitates the sale and 
transfer of Real Estate and Real Estate Mortgages. 


The Company is Licensed in the Following States: 


Alabama Missouri 
Arkansas Montana 
Colorado Nebraska 
Delaware North Carolina 
Florida South Carolina 
Georgia Tennessee 
Indiana Texas 
Kansas Utah 
Louisiana Virginia 
Maryland Wisconsin 
Mississippi Wyoming 
and in the 
District of Columbia and 
Territory of Alaska 





BRANCH OFFICES Approved attorneys throughout states 


Baltimore, Maryland—21 South Calvert Street Issuing Agents — principal cities 
Little Rock, Arkansas—214 Louisiana Street —Escrow Services Furnished by our 


Nashville, Tennessee—S.W. Cor. 3rd & Union Streets Home Office and by all Issuing Agents. 





Financial Statement and Directory of Issuing Agents 
furnished upon request to Home Office or any Branch Office. 


KANSAS CITY TITLE INSURANCE COMPANY 


Capital, Surplus and Reserves over $2,900,000.00 
Title Bldg., 112 East 10th St. Kansas City 6, Mo. HArrison 5040 




















